
As a REALTOR®, you understand the pivotal role that ef-
fective showcasing plays in the successful sale of a home. With 
the arrival of spring, a season renowned for its renewed ener-
gy and vibrant spirit, there arises a unique opportunity to har-
ness its allure in presenting properties to potential buyers. In 
this comprehensive guide, we delve into a range of strategies 
meticulously crafted from the perspective of a seasoned 
real estate professional, aimed at maximizing the appeal 
and desirability of homes during the dynamic spring 
market.

Enhance Curb Appeal

The adage “first impressions are lasting” rings es-
pecially true in the realm of real estate. As a REALTOR®, 
you recognize that the initial impact a property makes 
is often formed before potential buyers even step foot 
inside. Thus, it is imperative to advise your clients on 
enhancing curb appeal, which serves as the gateway to 
enticing prospective buyers. Suggestions may include 
meticulous lawn maintenance, blooming floral arrange-
ments, and a meticulously groomed exterior. Additional-
ly, consider recommending a fresh coat of paint for the 
front door and trim, as this simple yet impactful update 
can imbue the property with a renewed sense of charm 
and allure.

Declutter and Depersonalize

In the quest to appeal to a broad spectrum of potential 
buyers, the importance of decluttering and depersonalizing 
cannot be overstated. As a REALTOR®, guide your clients in 
creating a neutral canvas upon which buyers can project their 
own visions and aspirations. This involves removing personal 

effects such as family photographs and cherished memora-
bilia, thereby allowing the property to exude a sense of uni-
versality and neutrality. By clearing countertops, closets, and 
shelves, the available space is accentuated, enabling buyers to 
envision the home as their own with ease.

Maximize Natural Light

Few elements are as universally coveted in a home as 
abundant natural light. As a REALTOR®, advocate for the opti-
mization of this invaluable asset, which can significantly influ-
ence the perceived spaciousness and ambiance of a property. 
Encourage your clients to capitalize on natural light by strate-

gically opening curtains and blinds during showings, thereby 
flooding the interior spaces with warmth and radiance. Fur-
thermore, emphasize the importance of ensuring clean win-
dows and light fixtures to facilitate the unrestricted flow of 
light throughout the home, thereby creating an inviting and 
uplifting atmosphere conducive to positive buyer impressions.

Stage for Success

The art of staging holds transformative potential in 
the realm of real estate, elevating properties from mere 
dwellings to aspirational living spaces. As a REALTOR®, 
consider enlisting the services of professional stagers 
who possess the expertise and creative vision to accen-
tuate the home’s most compelling features. Through 
thoughtfully curated furniture arrangements, tasteful 
decor selections, and strategic accessorizing, staging can 
imbue the property with a sense of cohesion and sophis-
tication, thereby captivating the imaginations of poten-
tial buyers and fostering an emotional connection with 
the space.

Highlight Functional Spaces

In an era where versatility and functionality reign 
supreme, the effective utilization of every inch of space 
within a home is paramount. As a REALTOR®, empha-
size the importance of showcasing each room’s potential 
to meet the diverse needs and lifestyles of prospective 

buyers. Encourage your clients to highlight versatile areas 
such as home offices, guest rooms, or bonus spaces, demon-
strating how these multifunctional zones can adapt to accom-
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*1/2 of design options varies from each community, Discount to be taken at the 
design appointment. Please see the New Home Consultant for exact offering. 
Appliance package include a level 3 washer and dryer package (option#13746) and 
a level 3 refrigerator (option #10445). See an M/I Homes New Home Consultant for 
more details. Offer subject to change without notice. Available on new business only 
to new customers not currently under contract with M/I Homes.
** Waived origination fee on the first 10 sales of March 2024 that can close by May 
31st 2024. Buyer must use M/I Financial, LLC in order to receive this waived fee. 
Buyer must submit loan application within 48 hours of writing the contract. Buyer 
must occupy the property and meet all the qualification requirements. Offer subject 
to change without notice. Available on new business only to new customers not 
currently under contract with M/I Homes. Financing is offered through M/I Financial, 
LLC (NMLS# 50684).
*** The buyer is to receive up to 3% of the home’s base price to use with M/I Financial, 
LLC, on any home purchased in March 2024. Buyer must use M/I Financial, LLC 
in order to qualify for this full incentive. Buyer must submit loan application within 
48 hours of writing the contract. Buyer must occupy the property and meet all the 
qualification requirements. Offer subject to change without notice. Available on 
new business only to new customers not currently under contract with M/I Homes. 
Financing is offered through M/I Financial, LLC (NMLS# 50684). Please see a New 
Home Consultant for more information and details.

with the use of M/I Financial, LLC

1/2 OFF
DESIGN OPTIONS

and a FREE
APPLIANCE
PACKAGE*

A limited
number of WAIVED

ORIGINATION FEES**
and 3% OF BASE 

PRICE***

+

*

Founded in 1995, RealtyLine is a trade 
publication for real estate professionals. As a 
non-subscription publication, it is distributed 
by the US Postal Service to over 18k+ members 
of the Austin Board of REALTORS® (ABoR), over 
1,800+ members of the Williamson County 
Association of REALTORS® (WCREALTORS) and 
the Home Builders Association of Greater Austin, 
as well as those involved in the real estate 
industry.

It is our pleasure to be a member of ABoR, 
WCREALTORS, HBA, and have been designated as 
an honorary member of the WCR Austin Chapter. 
We are equally proud to be a Major Investor in 
TREPAC (2019, 2020). 

In advertising or editorial copy, RealtyLine is 
not responsible for viewpoints, facts, or errors 
expressed by non-staff writers. REALTOR® is 
a registered trademark. There are times when 
REALTOR® appears in this publication without 
the registered trademark symbol (®). A registered 
trademark should be assumed whenever the 
word REALTOR® appears in this publication.
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Happy spring, Central Texas REALTORS®! Just as the selling season is heating up, 
so are the ways to plug in and boost your business with ABoR and Unlock MLS. I am 
excited to announce we’re launching a new member benefit or upgrade almost every 
month this year (sometimes twice in one month!) and are offering ways for you to 
share your voice, showcase your expertise, and celebrate your wins! Here’s what you 
need to know for the upcoming month.

What’s New
March 19 | Matrix Upgrade

Matrix is getting a modern new look that’s truly mobile-friendly, plus a simplified 
new search module that will streamline your processes. I have demo’d it in advance 
of the launch, and you are going to love it! Go to www.ABoR.com/Matrix to get specific 
details, watch video tutorials, and sign up for free Unlock MLS training on how to 
maximize these upgrades in your day-to-day processes.

April 23 | Cubicasa

If you’ve used Cubicasa before, you know that it’s a very convenient app for pro-
ducing 2D and 3D floorplans in a flash. Starting April 23, all Unlock MLS subscribers 
will gain access to Cubicasa as part of their subscription! We’ll begin sharing details 
on our Cubicasa launch starting in early April, so stay tuned!

Now Available! Free Forewarn Benefit

Oh, and ICYMI, ABoR launched another free member benefit, Forewarn, in early 
March. This is one of the best prospect screening and background check solutions on 
the market for REALTORS®, and it’s super easy to download and learn how to use. Visit 
www.ABoR.com/Forewarn to claim your account and run your first report in minutes!

KENT REDDING
2024 PRESIDENT

Austin Board of REALTORS

Spring Clean Your
Business with ABoR

Ways to Engage

April 1–5 | ABoR Bylaws Vote

The Board of Directors has proposed four changes to our ABoR Bylaws related 
to the makeup and qualifications of Board Members in addition to the corporate struc-
ture of ABoR. These changes expand leadership opportunities for new leaders, ensure 
continuity of board leadership when/if the market changes, and ensure the highest 
ethical standards for our association.

The upcoming vote, which will take place April 1–5, is an important opportunity 
for you to shape the governance of your association. Your voice and your vote matter.

Learn more about the board-recommend changes, how they would impact our 
association, and how to vote at www.ABoR.com/Bylaws. Your voice and your vote 
matter! If you have any questions or concerns whatsoever, please contact me at presi-
dent@abor.com.

April 16 | Market Shift Conversations Powered by ABoR Advocacy

Our Market Shift Conversations event is a collaboration with ABoR Advocacy and 
our in-house economic research arm. If you’re looking for fresh ways to demonstrate 
your expertise to clients or help them navigate housing affordability and accessibility 
challenges (which is, ahem, everyone), you’ll want to make time for this event!

Dr. Clare Losey, our housing economist, will present new research on the impact of 
lot size on the total cost of homeownership in Central Texas. Then, you’ll put that data 
into action with a Policy Teams-driven panel on proposed changes to the City of Austin’s 
Land Development Code, including 3-units by right and reducing the residential mini-
mum lot size. Register to attend in person or virtually at www.ABoR.com/Events.

May 10 | ABoR Industry Awards Fire & Ice Gala at Kalahari Resort

Tickets are on sale now! Are you ready for the hottest night in real estate? If 
you’ve ever attended our annual Industry Awards Gala, you know you’re in for an 
unforgettable evening! The fun begins at 6 p.m. with a cocktail hour featuring drinks, 
light bites, and entertainment that will really burn down the house. Dinner, along 
with the unveiling of the 2023 Industry Awards winners, will follow at 7 p.m. This is 
my favorite event of the year, and I personally cannot wait!

Plus, stick around after the award ceremony to hear the iconic Matchmaker Band 
play as we break the ice and dance the night away! Get your tickets before they’re 
gone at www.ABoR.com/Celebrate.

Friends, this is only a snapshot of some of the events, classes, and offerings hap-
pening in the next 30 days. There’s so much more that I don’t have room to share here. 
Visit www.ABoR.com to get the full scoop and ensure you’re subscribed to ABoR and 
Unlock MLS communications in the Member Portal so that you never miss an update!

https://independencetitle.com/?utm_source_platform=banner&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=giving%20thanks
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888-KB-HOMES  kbhome.com
Broker Cooperation Welcome. ©2024 KB Home (KBH). Placement on interest list does not guarantee qualification for a loan, lot location or purchase of a KB 
home. Plans, pricing, financing, terms, availability and specifications subject to change/prior sale without notice and may vary by neighborhood, lot location 
and home series. Buyer responsible for all taxes, insurance and other fees. Sq. footage is approximate. ARTIST’S CONCEPTION: Illustration 
and photo may depict upgraded landscaping/options and display decorator items/furnishings not available for purchase, and may not 
represent lowest-priced homes. Photo does not depict racial preference. See sales counselor for details. AUS-829952

We see you 
loving a 
brand-new 
home.

Overlook Ranch in Georgetown

• 1,271–2,968 sq. ft., 3–5 bdrms., 2–4.5 baths

• Easy access to IH-35, Hwy. 29 and Hwy. 130

• Zoned for Georgetown Independent School District

• Convenient to Southwestern University

• Nearby historic Georgetown Square

• Near a variety of recreation

Donna Olene Dr., Georgetown, TX 78626

We’re excited to share that Overlook 

Ranch is coming soon, with homes to fit 

your life and budget. You don’t want to 

miss this opportunity. Add your name 

to the interest list at 512-488-0704 or 

hfs_austin@kbhome.com and keep an eye 

on your inbox for important updates.

A new community  
is coming soon to 
Georgetown!

https://www.kbhome.com/new-homes-austin/retreat-at-san-gabriel?utm_source_platform=full%20page&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=retreat%20at%20san%20gabriel
https://www.kbhome.com/?utm_source_platform=full%20page&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=kb%20logo
https://www.kbhome.com/?utm_source_platform=full%20page&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=kb%20logo
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property searches or providing real-time updates on market trends, AI-powered assistants 
ensure that REALTORS® are always accessible to their clients.

The introduction of AI has been a game changer for REALTORS®. Learning to dive in 
and utilize what it has to offer will undoubtedly create new leaders in the industry, setting the 
pace and shaping the future of real estate for years to come.

In the ever-changing world of real estate, where market trends shift rapidly and client 
demands evolve constantly, staying ahead of the curve is essential for success. We are at the helm 
of a new era; artificial intelligence is just now starting to show us what it is capable of. There are 
many ways that REALTORS® can incorporate AI into their business, and jumping on this trend 
when it is still new is one of the best ways to come out ahead.

AI-powered algorithms can analyze a vast number of datasets, helping to identify potential 
leads based on criteria such as demographics, online behavior, and previous interactions. Using 
AI for lead generation helps REALTORS® sort through leads to find high-value prospects.

REALTORS® pride themselves on the personal touch they bring to the home buying and sell-
ing process. The use of AI enables REALTORS® to deliver targeted and relevant marketing cam-
paigns to current, future, and past clients. Algorithms can tailor marketing messages by analyzing 
client preferences, browsing history, and interactions. There are numerous avenues for

REALTORS® to get their message out there, including personalized email campaigns, 
targeted ads, and even customized property listings based on a buyer’s preferences, budget, and 
location.

The power behind AI tools can also analyze market trends, historical data, and other rele-
vant factors to provide REALTORS® with valuable insights into future property values, market 
fluctuations, and investment opportunities. This helps agents make data-driven decisions, antici-
pate market trends, and provide strategic advice to their clients.

REALTORS® don’t work 9-5; they are on all day, every day, for their clients and their needs. 
AI-powered chatbots and virtual assistants can help agents provide round-the-clock customer 
support and assistance. We can use AI to automate routine tasks such as answering queries, 
scheduling appointments, and providing property information. Whether it’s assisting clients with 

KIM DALE
2024 PRESIDENT

Giddens Homes and Scott Felder Homes Riverstone Grand 
Opening: Stacey Borgmann of Scott Felder Homes, Cecilia 

Roberts and Merissa Anderson, both of Coldwell Banker Realty 

Williamson County Association of REALTORS

How Artificial Intelligence 
Can Help Agents Stay Ahead

Coldwell Banker Realty Expands Team with 
Acquisition of Tribe Realty Group

Coldwell Banker Realty proudly announces the addition of Chase Burris, former owner/
broker of Tribe Realty Group, along with a dynamic team of four agents, to its Northwest 
office in Austin.

Recognizing the unparalleled support and resources offered by Coldwell Banker Realty, 
Chase Burris expressed his enthusiasm about the transition: “There’s so 
much support here at Coldwell Banker Realty. It has lifted a lot of weight 
and responsibility from me, in terms of keeping up with the technology, 
software, management, and other responsibilities. Now I can focus my time 
on real estate and my clients.”

Joining Burris in this exciting move are Michael Helferich, Harry Pokorny, 
Tina Couch, and Steven Baker, all of whom bring valuable expertise and a 
commitment to excellence. Their integration into Coldwell Banker Realty’s 
Northwest Austin office expands its agent roster to an impressive 140 
professionals.

Teresa Recar, managing broker for Coldwell Banker Realty’s Northwest Austin office, 
expressed her delight in welcoming Burris and his team: “It has been an honor to partner with 
Chase and his team! We look forward to helping them take their business to the next level with 
all the many wonderful marketing and technology tools Coldwell Banker has to offer. We are 
excited to support them with even greater success in the Austin real estate market.”

BURRIS

mailto: mschwartz@prioritytitleus.com
https://www.prioritysettlementgroup.com/?utm_source_platform=banner&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=reyna
mailto:nikki.reyna%40prioritytitleus.com?subject=
https://www.coldwellbankerhomes.com/tx/austin/agent/chase-burris/aid_276594/
https://www.coldwellbankerhomes.com/tx/austin/agent/michael-helferich/aid_276844/
https://www.coldwellbankerhomes.com/tx/austin/agent/harry-pokorny/aid_276851/
https://www.coldwellbankerhomes.com/tx/austin/agent/christine-tina-couch/aid_276810/
https://www.coldwellbankerhomes.com/tx/austin/agent/steven-baker/aid_276811/
https://www.coldwellbankerhomes.com/tx/austin/agent/teresa-recar/aid_91762/
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TREPAC at Q2

The Point at Rough Hollow Grand Opening: Jackie Van 
Meter of David Weekley Homes, Martha Kohlmorgan of 
Beacon Pointe Realty, Daniel and Jacquelyn Foreman, 
both of eXp Realty

Horizon Realty Casino Night: 
Sheila and Bill Parodi 

See a David Weekley Homes Sales Consultant for details. Prices, plans, dimensions, features, specifications, materials, 
and availability of homes or communities are subject to change without notice or obligation. Illustrations are artist’s 
depictions only and may differ from completed improvements. Copyright © 2023 David Weekley Homes - All Rights 
Reserved. Austin, TX (AUS-23-003360)

Homes from the mid $300s to  
$1 million+ in the Austin area

512-767-1757

A David Weekley Homes Sales Consultant with Real
Estate Agent Mindy Fung and Vickie & Charles Taylor

https://austinrealpros.com/
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Join Us for a Sweet Cause: 
16th Annual TREPAC Cake 

Auction

We are thrilled to announce the 16th annual TREPAC Cake Auction event at the 
Austin Board of REALTORS®! The Women’s Council of REALTORS® has a rich history of 
supporting TREPAC, and this event is one of our highlights of the year. Not only do we 
get to share why you see us proudly wearing purple, but we also have an exciting lineup 
of activities planned. Join us for a fun-filled evening featuring cakes and gifts, as well 
as special appearances by Leslie Cantu and Ron Oliveira. Indulge in heavy appetizers 
and toast to a great cause at our champagne bar. All proceeds from the auction will go 
towards your TREPAC investment.

Our monthly business-building coffee meetups have been a huge success, and I 
want to express my gratitude for recognizing their value. Each gathering offers a fresh 
topic for discussion, along with occasional pop-by supplies. In January, we delved into 
business planning, followed by pop-bys & reels in February, and farming in March. Stay 
tuned to our Facebook page for updates on upcoming meetups.

In February, we hosted an event featuring Colin Newberry, who delivered valu-
able insights on LLCs, including series LLCs, and their suitability for your needs. The 
information shared was highly informative, sparking engaging discussions and allowing 
for in-depth Q&A sessions and networking opportunities. Thank you to everyone who 
participated and contributed to making the event a success!

In March, we organized a members-only meet-up focused on establishing a referral 
network based on various niches. It was a fantastic opportunity to offer value to our 
members and facilitate the creation of potential business opportunities.

Be sure to watch out for our upcoming Mother’s Day event in May and our exciting 
Purse Bingo event in July. Both gatherings provide wonderful opportunities for client 
appreciation and networking.

If you are considering becoming a member, visit wcr.org to sign up. Additionally, 
we are currently seeking applicants for our 2025 board, so please don’t hesitate to con-
tact me if you are interested in joining. We are eagerly anticipating your presence at our 
next event!

Women’s Council of REALTORS - Austin Chapter

DELAINE MCMURRY
2024 PRESIDENT

Current Builder
Inventory in the Palm
of Your Hand
Sign Up for our
Weekly Emails

CLICK HERE
Women’s Council Pop-By and 
Reels Workshop: Rebecca Taurozzi 
and Toni Sepeda, both of Spyglass 
Realty, and Laura Finkenbinder 

TREPAC at Q2: Jodi Gregg with 
Independence Title, Holly Massingill of 

KW and Becky DeButts of LPT Realty

David Weekley Homes Perry’s 
Realtor Lunch
*Submitted by David Weekley Homes

Horizon Realty Casino Night: 
Melanie Anthony of Horizon 
Realty, Randy Corbitt and Tami 
Corbitt of Horizon Realty 

Berkshire Hathaway Annual 
Awards: Rachel Dolman and Katie 
Sharp, both of Berkshire Hathaway 

Brohn Homes CE Class: Darrell 
Reiley of Austin Preferred 

Properties and Jim Mayo of 
Coldwell Banker Realty 

https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
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How To’s To Building Your 
Agent Referral Network

for Success

In the dynamic world of real estate, the challenge of navigating market fluc-
tuations is a constant for both new and seasoned agents. Comfortably settling into 
established routines and hesitating to venture beyond the confines of our comfort 
zones can hinder our ability to adapt to the ever-changing market dynamics. In a 
profession where success is intertwined with the ability to stay ahead, complacen-
cy is a luxury we cannot afford. The real estate landscape demands constant skill 
refinement, prompting the need for a proactive approach to professional growth 
rather than a reactive scramble to catch up.

The initial foray into the real estate market can be overwhelming for new 
agents. The learning curve is steep, and there’s a constant need to understand mar-
ket trends, master negotiation skills, and build a network of clients. On the other 
hand, seasoned agents may find themselves set in their ways, relying on strategies 
that have worked in the past but may need to be more effective in the current 
market conditions. The key to success lies in a proactive approach to professional 
development. Instead of catching up with market changes, real estate agents should 
strive to stay ahead. This involves continuing education, staying informed about 
industry trends, and adopting new technologies and tools to enhance efficiency and 
client satisfaction.

This month, Texas RRC offers two CE courses to help manage the challenges 
of ever-changing marketplaces and managing experiences during one of the most 
challenging situations: divorcing clients.

On April 25, from 8:30 a.m. to 12:30 p.m., join us virtually for “Five Steps to 
Success in Any Market,” where you will be surprised to learn it’s not just about lead 
generation.

In the afternoon, from 1 to 5 p.m., we will offer “I Do Until We Must Part The 
Assets: Navigating Divorcing Customers,” where you will master the art of com-
municating with emotionally charged clients and ensure the journey ends with a 
smooth landing. Both courses offer 4 hours of CE and are $50 each. To register, visit 
https://crs.com/membership/local-rrc/texas. We look forward to seeing you there!

Texas Residential Real Estate Council

SONIA GUARDADO
2024 TEXAS PRESIDENT

AMBA Economic Update: Jessie 
Ruckel, Clare Losey of ABoR and 
AMBA President Angela Bujnoch

2-1
BUYDOWN
OR CHOOSE

Must contract in March

TOWARD
CLOSING 
COST

AND CLOSE IN APRIL

2%
Save on select quick move-in homes* at REDUCED PRICES plus 

2-1 BUYDOWN FINANCING off current market rate.** 
Must use preferred lender Carrie Hundley, First United Mortgage Group NMLS #614065.***

RATES 
STARTING 

AS LOW AS 

*Offer based on accepted contract starting 3/1/2024. Must close by April 30, 2024. Offer subject to change without notice. Terms and conditions apply. **Market rate subject to
change at anytime. See sales manager for details. ***First United Bank (NMLS #400025) is a licensed lender in Oklahoma and Texas. The content in this advertisement is for
informational purposes only. ****Does not include title company fees related to re-finance. This is not an offer for extension of credit or commitment to lend. All loans subject to
program guidelines and final underwriting approval. Not all applicants qualify. Information and pricing are subject to change at any time and without notice. Actual rates may vary
based on market condition.

****If you refinance within 6 - 36 months after closing, our
preferred lender will waive origination charges for the refinance.

4.625%**

Super Bowl of Builders: LeAnn Fitch, 
Darian Rausch, Kathryn McCurry, 

Jennifer Johnson and Kimberly 
McGarry, all with Stewart Title

https://bit.ly/3ZwIkj7


Boyer Named 2024 Business Person of the Year by Alignable Network
Alignable’s network proudly announces Susanna E. Boyer of Pure Realty as the esteemed recipient of the title “Cedar 

Park’s 2024 Business Person Of The Year!” This recognition comes amidst the backdrop of Alignable’s 2024 contest, which 
has emerged as the most popular competition hosted by the platform in over five years, boasting a remarkable 40 percent 
surge in participation compared to the previous year.

Spanning from Jan. 8 to Feb. 23, 2024, the 2024 contest witnessed an impressive cohort of 5,171 business owners, 
including those in ties, emerging triumphant across 4,820 diverse communities. This surge in winners, amounting to 1,195 
more than the preceding year, underscores the resounding impact and engagement of local businesses 
in communities nationwide.

Reflecting on the significance of community collaboration, Boyer shared, “In our local business 
community, we look out for each other and refer businesses down the street or around the corner to help 
make everyone in town as successful as possible.” She continued, emphasizing the collective resilience 
displayed during trying times, stating, “And the challenges we’ve all encountered have compelled many of 
us to offer counsel to peers fighting to keep their businesses afloat.”

While the accolade of Business Person of the Year is indeed a testament to Boyer’s exceptional 
leadership, she humbly attributes the honor to the collective efforts of Pure Realty and the broader 
community it serves.

BOYER

WEDDINGS • COCKTAIL PARTIES • ADULT BIRTHDAY PARTIES • BABY SHOWERS •  CHARITY
EVENTS • CORPORATE EVENTS • BAR MITZVAHS • QUINCEAÑERAS • LIFE CELEBRATIONS

www.andersonterrace.com

A Venue in Northwest Austin with a

Texas Hill Country Charm.

events@andersonterrace.com
MORE INFORMATION:

TREPAC at Q2: Scott 
Kennedy, Kain Kennedy 

and Diane Kennedy of 
Coldwell Banker Realty

APREP Celebrating Black 
History Month: LaRhonda 
McBeth of ATX New Home Girl 
and Chelsea Cunningham of 
JB Goodwin REALTORS

Giddens Homes 
and Scott Felder 

Homes Riverstone 
Grand Opening: 

Marisa Garza, 
Veronica Jurado, 

Brianda Mora and 
Ana Guardardo, 

all of Coldwell 
Banker Realty

https://bit.ly/46bSkQA
https://bit.ly/3ZwIkj7
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/


Innovative designs, custom features, 

desirable locations, high-quality 

construction, and energy efficiency 

earmark the standards for which 

Scott Felder Homes is best known. 

We choose to build homes in the best 

neighborhoods with outstanding 

amenities and great school districts. 

Scott Felder Homes... Carefully

Crafted for You.

ScottFelderHomes.com

David Weekley Homes 
Perry’s Realtor Lunch

*Submitted by David Weekley Homes

HBA Annual Housing Forecast: 
Ryan Hines, Mike Fehlis and Brad 
Vickers, all of Drees Custom Homes

TREPAC at Q2: Annamarie Cano 
and Trinity Gonzales, both of 

ENRG Realty; and Jasmine 
Chowdhury of Walzel Properties

Super Bowl of Builders: Susanna Boyer of Pure 
Realty; Lara Harris, Debbie Farmer and Ellen 
Giddens, all of Giddens Homes

https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
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KB Home CE Class: Jacinto Audrey and Ira 
Martin, both of Keller Williams Realty 

Super Bowl of Builders: 
The Brohn Homes Team

David Weekley Homes Perry’s 
Realtor Lunch
*Submitted by David Weekley Homes

Build and Maintain Your Empire 
with Elena Cardone: Cindy Yates 
of Capital Title, Sarandy Parker of 
Keller Williams Realty and Tiffany 
McAllister of Capital Title

HBA Housing Forecast: Randy 
Rollo of Randolph Texas 
Developments and David Hartman

Berkshire Hathaway Annual Awards: 
Margaret Scharold, Dede and Rick 
Jenkins, and Claudia Sparkman, all of 
Berkshire Hathaway 

https://southstarbank.com/loanofficer/dylan-wald/
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/


1313MARCH 19, 2024 - APRIL 20, 2024 | REALTYLINE.US

Models Open Daily!Models Open Daily!
#goodluck!

AVAILABLE NOW!
LACIMATX.COM

https://bit.ly/48a6UtU
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Giddens Homes and Scott Felder Homes 
Riverstone Grand Opening: Marielle Allen and 
Denise Kettering, both of Dalivia Realty

Horizon Realty Casino Night: 
Mike Langley of Horizon Realty, 

Jessica Driskell and Edward 
Farmer of Horizon Realty  

The Point at Rough Hollow Grand 
Opening: Sam Mehra of Berkshire 
Hathaway and Paige D’Adonna of 
David Weekley Homes

Berkshire Hathaway Annual Awards: 
Chairman’s Circle - Diamond Award 
Winner Dave Bair and Dede Jenkins, 
both of Berksire Hathaway 

Hymeadow – Hays County, TX 
Morningstar – Georgetown, TX 
Trace – San Marcos, TX 
Casetta Ranch – Kyle, TX 
Lago Vista – Lago Vista, TX 
Cross Creek - Cedar Park, TX

Double Eagle Ranch – Cedar Creek, TX 
Oaks at San Gabriel – Georgetown, TX 
Harvest Ridge – Elgin, TX  
Cloverleaf - Austin, TX
Clear Creek - Round Rock, TX

With So Many Incentives,  
See Available Homes Today! 
At Brohn, we are always looking for ways to help home shoppers and even with 
the current market trends, our incentives keep fixed interest rates and monthly 
payments surprisingly low. 

New quick move-in homes available throughout Greater 
Austin.

You're still doing the work, 

We're still giving the perks

And 4.5% Rate for your buyer's first year! (6.125% APR)*
1/0 Buydown on 30-Year Fixed FHA

PLUS Up to $10K In Closing Costs 
PLUS Appliances Included!

New Homes $230s - $500s+ 
BrohnHomesAgents.com  |  512-643-5400

Partner

1st Closing

3%%
COMMISSON

Ambassador

2nd Closing

4%%
COMMISSION

Elite

3rd Closing

5%%
COMMISSION

© 2024 CMG Financial, all rights reserved. CMG Financial is a registered trade name of CMG Mortgage Inc., NMLS #1820 in most, but not all states. CMG Mortgage, Inc. is an equal opportunity lender. Registered 
Mortgage Banker with the Texas Department ofSavings and Mortgage Lending.To verify our complete listof state licenses, please visit www.cmgfi.com/corporate/licensing and www.nmlsconsumeraccess.org.All 
loans subject to creditapproval and only eligible with CMG Financial, Brohn’slender partner. Offers onlyvalid when financing through Brohn’s lender partner,CMG Financial, and will full price offer on home. This 
incentive only valid on select spec homes that are contracted on or after 1/1/24 and close during the limited time frame in which the incentive is offered, while funds last, and finance with CMG Financial.  Offer 
only valid while limited funds last. Please see a Brohn Homes Sales Consultant for complete details. Offer may not be available with all programs in all states. All figures are estimates and subject to change at any 
time. The informationhere is provided as a general guide to help you determine if a property may be viable for you. Rates, APR's & programs are illustrations subject tochange at any time. These do not constitute 
a 'Loan or Good Faith Estimate' for payments and closing costs. Everyone's situation is different and it's best to be pre-approved for a range of potentialprices, payments or loan programs.  *Stated rate may 
change or may not be available at time of rate lock. If you bought a $599,990 home with a 30 year loan at a fixed rate of 5.5% (6.125% Annual Percentage Rate), with a down payment of 5%, for a loan amount of 
$579,964.00 you would make 360 monthly payments of  $3,293.00. Payment stated does not include taxes and homeowners insurance, which will result in a higher payment. These rates are not guaranteed 
and are subject to change. This is not a credit decision or a commitment to lend. This is a limited time incentive programthat can be stopped at any time and withno prior notice. Real Estate Agent Bonus Program 
available only when your client closes on a home in a participating Brohn Homes community pursuant to a contract your client signs and executes on or between 1/1/24 and 12/31/24. Bonus will be dictated by 
order of closing: 3% upon first closing, 4% upon second closing, and 5% upon third closing and thereafter on contracts written by 12/31/24. All bonuses will be paid at closing. Payments of total commissions and 
bonuses will only be made to actively licensed Texas brokers. Bonus paid to Broker upon client’s successful closing and funding and is based on the original contract price as stated in the Purchase Agreement, 
excluding any Seller incentives, subsequent change orders, re-writes, or upgrades. Broker is responsible for all applicable taxes. Since seller reserves the right to modify or discontinue this program at any time 
without notice, please call the applicable sales center in advance to confirm that the program is still in place. Bonus/commission offer not valid for Purchase Agreements signed by buyer prior to publication of this 
advertisement. Commission cannot be used with any other special offers. May notbe combinedwith any other broker bonuses or offers. Please see a Brohn Homes Sales Consultant for complete details. Clayton 
Properties Group, Inc. Formerly known and Qualified to do business in Texas as CMH Parks Inc. DBA Brohn Homes reserves the right to make changes to pricing, floor plans, specifications, features, dimensions, 
elevations, and incentives without prior notice.  

TREPAC at Q2: Romeo Manzanilla 
of Christie’s International Realty and 
Lockie Ealy of Ealy & Company 

Build and Maintain Your Empire with 
Elena Cardone: Pauly Campanaro 

of Teifke Real Estate and Chad 
Goldwasser of Pure Gold Realty

https://realtyline.us/envira/july-2023-still-images/
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https://independencetitle.com/?utm_source_platform=full%20page&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=grateful
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Giddens Homes and Scott Felder Homes Riverstone 
Grand Opening: Kaylie Olechoski of JB Goodwin 
REALTORS, Lara Harris of Giddens Homes and 
Tanya Joffrain of JB Goodwin REALTORS

Austin Title Georgetown 
Happy Hour: Melissa Peel of 

Spyglass Realty, Emily Morris 
of Austin Title and Tami 

Corbitt of Horizon Realty

The Point at Rough Hollow Grand 
Opening: Drake Besheer and Ana Lucia 

Lochtefeld, both of Phyllis Browning Co. 

Build and 
Maintain Your 
Empire with 
Elena Cardone: 
Jason Hill and 
Ruta Zilinske, 
both of Hill 
International 
Realty

https://southstarbank.com/loanofficer/bill-staley/?utm_source_platform=1%2F4%20page&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=bill%20staley
https://realtyline.us/envira/july-2023-still-images/
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Continued from FRONT PAGE

modate various living arrangements and preferences. By decluttering and arranging furniture 
strategically, the functionality and versatility of each space are accentuated, thereby resonating 
with a broader spectrum of buyers.

Upgrade Key Features

In the competitive landscape of real estate, strategic upgrades can serve as powerful differ-
entiators, significantly enhancing a property’s appeal and value. As a REALTOR®, identify and 
prioritize key features such as the kitchen and bathrooms, where targeted updates can yield sub-
stantial returns on investment. Recommend cost-effective upgrades such as fresh paint, modern 
fixtures, or updated hardware, which can breathe new life into these high-traffic areas and im-
part a sense of contemporary elegance and refinement.

Create Inviting Outdoor Spaces

With the advent of spring, the allure of outdoor living spaces becomes increasingly irre-
sistible to prospective buyers. As a REALTOR®, advocate for the creation of outdoor sanctuaries 
that evoke a sense of tranquility and relaxation. Encourage your clients to stage these areas with 
comfortable furnishings, vibrant accents, and inviting amenities, thereby transforming them into 
idyllic retreats ideal for alfresco dining, entertaining, or simply unwinding amidst nature’s splen-
dor. By showcasing the full potential of outdoor spaces, you can captivate buyers’ imaginations 
and instill a sense of longing for the coveted lifestyle they offer.

Maintain a Clean and Tidy Home

In the pursuit of a successful sale, the importance of maintaining a pristine and meticulously 
groomed home cannot be overstated. As a REALTOR®, impress upon your clients the significance 
of regular cleaning and maintenance tasks to ensure the property is consistently show-ready. 
From gleaming surfaces to fresh linens and inviting aromas, every detail contributes to creating 
an ambiance of warmth and hospitality that resonates with potential buyers, leaving a lasting 
impression of care and attention to detail.

Capture Professional Photography

In an era dominated by digital platforms and virtual tours, captivating photography serves 
as the gateway to attracting potential buyers’ attention and generating interest in a property. As a 
REALTOR®, advocate for the enlistment of professional photographers who possess the expertise 
and technical proficiency to showcase the home in its most flattering light. Through skillful com-
position, expert lighting techniques, and meticulous attention to detail, professional photographs 
can elevate the property’s online presence, enticing viewers and compelling them to schedule 
showings and explore the home further.

Work with a Trusted REALTOR®

Ultimately, the cornerstone of a successful real estate transaction lies in the guidance and 
expertise of a trusted REALTOR®. As a seasoned professional, leverage your comprehensive 
knowledge of the local market, industry trends, and negotiation strategies to advocate tirelessly 
on behalf of your clients. By forging authentic connections, providing personalized guidance, and 
offering unwavering support throughout the selling process, you can instill confidence and peace 
of mind in your clients, ensuring their goals are realized and their expectations surpassed.

In the dynamic realm of real estate, the spring season heralds a wealth of opportunities 
for both buyers and sellers alike. By implementing these meticulously curated strategies from a 
REALTOR’s perspective, you can effectively showcase properties for a successful sale, capitalizing 
on the season’s vibrant energy and renewed sense of possibility. From enhancing curb appeal 
to collaborating with trusted professionals and harnessing the power of digital marketing, each 
facet of the selling process plays a pivotal role in maximizing a property’s appeal and securing its 
place in the hearts and minds of potential buyers. As a REALTOR®, your unwavering dedication, 
expertise, and commitment to excellence serve as guiding beacons, illuminating the path to real 
estate success and facilitating the realization of your clients’ dreams.

VISIT US TODAY
216 Bold Sundown, Liberty Hill, TX 78642 

STEPHANIE SWANSON
sswanson@sitterlehomes.com

214-729-7511

TWELVE FLOORPLANS
FROM 2,661 SQFT

1 ACRE LOTS

CLEARWATER 
RANCH 

ESTATE SIZED HOMES 
FROM THE $800S

Current Builder
Inventory in the Palm
of Your Hand
Sign Up for our
Weekly Emails

CLICK HERE

mailto:https://bit.ly/3raIgbQ?subject=
https://www.realtyline.us/subscribe-to-print/
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2023 AUSTIN REALTOR INCENTIVE
SELL MORE EARN MORE PROGRAM

Congratulations on selling with Drees in 2023!

You’re now automatically enrolled in our Earn 
More Rewards Program! You’ll receive the 
standard 3% commission on your first closing.

You’ll earn even more with each subsequent sale 
with Drees Custom Homes.*

*On first closing, selling agent is enrolled in the Earn More rewards program and can take advantage of the 3% 
standard commission. On second closing, selling agent will receive 4% commission on the sale. On 3rd closing 
and subsequent closings, selling agent will receive 5% commission. Program begins April  1, 2023 and runs 
through March 31, 2024. All bonuses, including Earn More rewards, will be paid on the settlement statement at 
closing. Realtor must have written authorization from their Broker and a completed W-9 form to be paid by any 
other method. Earn More rewards applies to individual Realtor sales only, no team sales. Must be a licensed 
Texas Realtor. Programs subject to change or termination without notice. See Drees Market Manager for addi-
tional information on Realtor Rewards Program.

©2023 The Drees Company. All rights reserved.  24-0148-125  4/23

HBA Annual Housing Forecast: David 
Long of David Weekley Homes, HBA 
President Nancy Stroder, Royce Rippy 
of M/I Homes and Michael Slack

TREPAC at Q2: Marq Haverty of KW, Ian Grimes of The Agency 
Austin, Delaine McMurry of Stanberry REALTORS, Blake Siegel 
of eXp Realty, Patricia Perez and Michael Palucha

Build and Maintain Your Empire with 
Elena Cardone: Lesli Ray of Independent 

Realty, Julie Kuntz of Capital Title and 
Erika Albert of E-Rae Realty

Giddens Homes and Scott Felder Homes 
Riverstone Grand Opening: Ricardo Carrizales 

of Realty One Group Prosper, Clayton Fryer and 
Cathy Sanders, both of Scott Felder Homes

Super Bowl of Builders: 
Joyce Mathis and 

Hydee Pichai, both of 
Keller Williams Realty

Priority Title Valentine’s 
Day Bash: Jessica Acuna, 

Candyce Robinson of 
Independent Realty and 

Claudia Priess of RealAgent

https://realtyline.us/envira/july-2023-still-images/
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VISIT US OFF OF HWY 29 WEST. Welcome to Lariat, the new master-planned 

community for those in pursuit of a good, quality, meaningful life. Whether it’s pond fishing, 

staying cool in our future resort-style pool, getting competitive on one of our planned sport 

courts—or playing frisbee with the dog on one of our many green spaces coming soon, Lariat will be 

sure to keep you and your family entertained, fit, and connected for years to come.

•   Short Drive to Georgetown, 
Leander, Cedar Park

•  Planned Trail System

•  Sports Courts in Future Phases

•  Dock & Fishing Pond

•   The Watering Hole Pool Complex 
and Splash Pad, Coming Soon

•  The Junction Pavilion, Coming Soon

•   Future Dog Park

MODEL HOMES OPEN, TOUR TODAY! 
FROM THE MID $300s+  |  LARIATLIBERTYHILL.COM
ASHTON WOODS  |  CHESMAR HOMES  |  LANDSEA HOMES  |  PERRY HOMES  |  TRI POINTE HOMES

DISCOVER LIBERTY HILL’S NEWEST COMMUNITY!

CONTACT US TODAY AT 737-358-0488!

195

190

29

35

183

183

K I L L E E N

T E M P L EL A M P A S A S

G E O R G E T O W N
L I B E R T Y

H I L L

R O U N D  R O C K

A U S T I N

HBA Annual Housing Forecast: 
Danielle Archambault of ABoR, 
Taylor Jackson of the HBA and 
ABoR President Kent Redding

Austin Title Georgetown Happy Hour: Kevin Restine of 
New Hope Realty Group; Evan Hayes and Wendi Wood, 
both of Austin Title; Mike Friedman of 1848 TX Realty and 
Lee Ann Ray of Austin Title 

Priority Title Valentine’s Day 
Bash: Arnold Ruelas, Keziah 
Bollinger and Anna Ma

Super Bowl 
of Builders: 
Ryan Johnson, 
Shannon 
Bertrand, Trish 
Aikman and 
Darla Ekrut, all of 
The Hollows on 
Lake Travis

https://realtyline.us/envira/july-2023-still-images/
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*This offer is for a free course, not a free designation. In order to add the ABR designation to your license, 
you must also meet the other requirements. This course is eligible for TREC CE credit for an additional cost. 
Annual dues are waived for the first year. Fee is $110 thereafter. Call for more information.

www.ChampionsSchool.com Courses: Legal I 47600; Legal II 47601; Technology Update 47564; Contract Review
44460; Landlord/Tenant Rights; 45377; Emotional Intelligence 46133;  ABR 39438

HOW TO
• Help aspiring homeowners with every step of the process
• Define your value to clients as a buyer’s representative
• Hold buyer counseling sessions and build trust with new clients
• Negotiate for your homebuyers and formulate competitive offers

ACCREDITED BUYER'S REPRESENTATIVE 
FREE! 15-HOUR ABR COURSE*

$250 
VALUE

APRIL 22 & 23 
ChampionsLive

 

TREC PROVIDER #4530 | #0005 | OPEN TO THE PUBLIC

18-HOUR CE PROGRAM

MOD ERN A PPROA C HES 
T O RE A L ES TAT E BUSINESS

Thursday 
8:30 AM – 7:30 PM

Monday & Tuesday 
8:30 AM – 4:45 PM

Friday 
8:30 AM – 5:30 PM

$119

 LEARN ABOUT
•  Generational marketing tactics

• Emotional intelligence in business 

•  The Landlord and Tenant Act

• Lease termination, repairs, and health & safety

•  Includes mandatory 8-Hour Legal I & II 
and 3-Hour Contract Review

APRIL 11 & 12
Austin Campus

CALL A CAREER COUNSELOR TO ENROLL

512-244-3545
AUSTIN CAMPUS
13801 RANCH ROAD 620 N
AUSTIN, TX 78717

Austin Title Georgetown Happy Hour: Sandra 
Halpern and Barbara Elliott, both of eXp 

Realty; and Lee Ann Ray of Austin Title

Build and 
Maintain Your 

Empire with Elena 
Cardone: Janea 

Merriewether, 
Alyssa Wyatt, 

Kerstin Lee and 
Lorena Zuniga, all 

of Capital Title

Women’s Council Pop-By and Reels Workshop: Women’s 
Council President Delaine McMurry of Stanberry 
Realtors, Lorrie Kennedy Classic Realty and Leanna 
Borsellino of Haven Homes

HBA Annual Housing 
Forecast: Craig 

McMenamy of Drees 
Custom Homes and Ed 

Horne of Santa Rita Ranch

mailto:mitchg%40sitterlehomes.com?subject=
https://www.championsschool.com/real-estate/tx/sae/?utm_source_platform=1%2F2%20page&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=resource%20guide
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GROWING!
W E ’ R E

KIM CORREA
Escrow Officer
Kimberly.Correa@austintitle.com
512-244-2266 Office

KAREN WILLIAMS
AVP/Escrow Officer
Karen.Williams@austintitle.com
512-244-2266 Office

AARON LEE
Business Development 
Aaron.Lee@austintitle.com 
512-576-0247 Mobile 

HEATHER BRENNAN
Jr. Escrow Officer
Heather.Brennan@austintitle.com
512-244-2266 Office

ROUND ROCK OFFICE
810 HESTERS CROSSING

SUITE 155
ROUND ROCK, TX 78681

512-244-2266

LOCAL ROOTS
Austin Title has been providing title insurance and escrow services for both residential 

and commercial transactions in Austin and around the country since 1953.

www.austintitle.com

THE GROVE OFFICE
4301 BULL CREEK ROAD

SUITE 180
AUSTIN, TX 78731

512-954-6377

PAIGE JENKINS
Escrow Officer
Paige.Jenkins@austintitle.com
512-954-6378 Office

www.austintitle.com 

Welcome to the Round Rock Office

Welcome to the Grove Office
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ABREP Celebrating Black History 
Month: Valencia Bowie of Home 
with Hall Realty, Cheryl Jenkins of 
CKJ Realty and Angela Kabeya with 
Homes with Hall Realty 

Super Bowl of Builders: 
Lauren Ormsbee and Robert 

Key, both of Realty Texas 

Brohn Homes CE Class: Tina 
Stewart of Magnolia Realty and 

Brooke Bogs of Brohn Homes

HBA Annual Housing Forecast: Speaker Eldon Rude, Taylor 
Jackson of the HBA and Speaker Robert Dietz 

Super Bowl of Builders:
The KB Home Team

Women’s Council Pop-By and 
Reels Workshop: Julie Waidelich 

of Next Properties Austin 

Horizon Realty Casino Night: 
Mike Langley and Christine 

Choate, both of Horizon Realty

HBA Annual Housing Forecast: 
Colin Parker and Mark Sprague, 
both of Independence Title; Doug 
Pittman, James Giddens and Ellen 
Giddens, both of Giddens Homes 

Berkshire Hathaway Annual Awards: 
Chairman’s Circle - Diamond Award 

Winner Kent Redding and Dede 
Jenkins, both of Berksire Hathaway

AMBA Economic Update: Brittany 
Edmison of RE/MAX and April 

Downing of Independence Title
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MARCH

2024

21
FROM

‘TIL 1PM

10A
MEVERYTHING’S COMING UP

Rosa

SANTA RITA RANCHTIERR A ROSA MODEL PARK

Villoria Cove, Liberty Hill, TX
512.688.5080

Featuring an amazing 8 new model homes, you could say our Tierra Rosa Model  
Home Park is making a grand entrance for its grand opening. That means a pink carpet. 

Pink sips. Even pink limos, perfect for riding through the community in style. So, deck 
yourself out in pink and join us for a few hours of unforgettable fun.

RSVP AT
SANTARITARANCHAUSTIN.COM/GRAND-OPENING-TIERRA-ROSA-REALTOR-EVENT/

Paint the Ranch Pink!

PINK BUS TOURS, PINK CARPET and more!and more!

��� �SA��� �SA

$10K CASH PRIZE 
GIVEAWAYS

ROSÉ WINE  
TASTING

MAKE YOUR OWN  
FLOWER ARRANGEMENT

VALET PARKINGFOOD AND DRINKS DANCE TO THE DJ
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REACH 20,000+
REALTORS EVERY MONTH

realtyl ine.us

IT’S REALLY
A NO-BRAINER.
ADVERTISE IN
REALTYLINE.

Is direct-mailed
to REALTORS
every month.
Offers FREE
PUBLICITY
benefits with
your ad*.
Costs as little as
$495 per ad**.

*BENEFITS VARY BY AD SIZE AND CONTRACT DURATION. ASK FOR DETAILS.
**PUBLISHED PRICE FOR A 12X, QUARTER PAGE AD.

NO OTHER
PUBLICATION:

print  digital  social• •

REQUEST A MEDIA KIT  
INFO@MYREALTYLINE.COM

•

AMBA Economic Update: Chris Holland, Karen Elliott, Kristin 
Carroll, Laurel Brown of Freedom 512 Realty, Brad Brown of 

Compass and Sheri Brummett of Coldwell Banker Realty 

Super Bowl of Builders: Stephanie 
Garcia, Jessica McGraw and Charlee 

Zimmermann, all of AGandy & Go. 

Priority Title Valentine’s Day Bash: 
Angelica Leon James of Priority Title 

and Alissa Simino of AptAmigo

mailto:info%40myrealtyline.com?subject=Media%20Kit%20Request

