
The real estate industry is a dynamic field influ-
enced by various factors, including economic condi-
tions, consumer behavior, and, notably, the seasons. As 
the seasons change, so do the trends in buying, selling, 
and renting properties. Understanding these seasonal 
shifts can be crucial for real estate agents looking to 
optimize their strategies and better serve their clients. 
This article explores the seasonal impacts on the real 
estate industry, offering insights into how agents can 
adjust their approaches throughout the year.

Summer: The Peak Selling Season

The Family Move: Summer is traditionally one of 
the busiest seasons for real estate transactions. Families 
prefer to move during the summer months to avoid disrupting their children’s school year. 
Agents should capitalize on this trend by targeting family-friendly neighborhoods and proper-
ties with good school districts.

Outdoor Showings: The warm weather allows for outdoor showings, making it easier to 
showcase properties. Agents can host open houses and community events, fostering a connec-

tion with potential buyers.

Virtual Tours and Online Marketing: With the 
rise of technology, many buyers begin their prop-
erty searches online. Agents should ensure their 
listings are optimized for search engines, featuring 
high-quality photos and virtual tours. This allows 
potential buyers to view properties conveniently, 
increasing the likelihood of in-person visits.

Fall: A Shift in Focus

The Autumn Market Slowdown: As summer 
ends, the real estate market often experiences a 
slowdown. Many buyers who planned to purchase a 
home before the school year may have already done 
so. However, fall presents its own unique opportu-
nities for savvy real estate agents.

Targeting Motivated Sellers: With fewer buyers 
in the market, agents can focus on motivated sellers 
looking to unload their properties before winter. 
They can emphasize the benefits of selling in the 
fall, such as less competition and the potential for 
serious buyers.

Seasonal Staging: Fall is a great time for staging 
homes with warm, inviting decorations. Utilizing 

autumn colors, pumpkins, and cozy textiles can create 
an atmosphere that appeals to potential buyers.

Winter: A Time for Reflection and Preparation

The Slowest Season: Winter is typically the slowest 
season in the real estate market. Weather conditions 
and holiday distractions can deter buyers from house 
hunting. However, this season can also provide valu-
able opportunities for agents willing to adapt.

Niche Marketing Strategies: During winter, agents 
can target niche markets, such as investors looking for 
rental properties. Focused marketing efforts on invest-
ment properties can pay off, as savvy investors often 
seek bargains during the slower months.

Spring: The Season of Opportunity

Increased Buyer Activity: Spring is often considered the unofficial start of the real estate 
season. As temperatures rise and flowers bloom, potential buyers are more inclined to venture 
out and explore properties. According to the National Association of Realtors (NAR), home sales 
typically see a significant uptick in March and April.

Real estate agents should leverage this seasonal enthusiasm by ensuring that listings are 
appealing and accessible. This might involve staging homes with fresh flowers and bright colors 
to create an inviting atmosphere.

Marketing Strategies: During spring, it’s essential for agents to ramp up marketing ef-
forts. Utilizing social media platforms and local advertising can help attract potential buyers. 
Seasonal-themed campaigns, highlighting the benefits of moving in spring, can create a sense of 
urgency.

Year-Round Strategies for Real Estate Agents

Understanding Local Market Trends: While seasonal trends can provide a general frame-
work, local market conditions vary significantly. Agents should stay informed about local trends, 
using tools like the Multiple Listing Service (MLS) to analyze data specific to their market.

Building Strong Relationships: Building strong relationships with clients can lead to re-
ferrals and repeat business year-round. Agents should focus on nurturing these relationships 
through regular communication, newsletters, and personalized follow-ups.

Leveraging Technology: In today’s digital age, technology plays a crucial role in real estate. 
Agents should embrace tools like customer relationship management (CRM) software, social 
media marketing, and virtual tour platforms to enhance their services.

The Importance of Adaptability: The real estate market is ever-changing, influenced by vari-
ous factors beyond just the seasons. Economic conditions, interest rates, and local developments 
can all impact the market. Therefore, agents must remain adaptable, continuously assessing and 
adjusting their strategies.
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For more information, contact us at (512) 265-0288 
or SalesAustin@mihomes.com to schedule  

your appointment today!

that closes by September 30th

PLUS Up to $50,000 in Flex Cash** for your 
buyer and White Glove Low Voltage Package***

*Promotional rate applies to new contracts for a limited time only on homes that can close by September 30th, 
2024. The interest rate is based on a 2-1 temporary buydown for a 30-year FHA fixed-rate mortgage with a 3.5% 
down payment. In the first year, the interest rate is 2.875%. In the second year, the interest rate is 3.875%. In years 
3 through 30, the interest rate is 4.875%. The ANNUAL PERCENTAGE RATE is 5.620% and is based on a sales 
price of $489,990 with a loan amount of $481,114. Buyer must make loan application within 48 hours of contract 
signing by 9/15/2024, must lock within 14 days of accepted contract, and must close by September 30th, 2024 
or once the home is complete. The buyer must occupy the property and meet all qualification requirements 
of the program. The seller’s contribution is limited to agency limits which depend on the loan program and 
LTV. Payments are based on a minimum 640 credit score. Below-market rate as compared to the weekly 
Freddie Mac Primary Mortgage Market Survey. The advertised rate is for a limited time and is subject to change 
without notice. Other financing programs may be available with as little as 3.5% down. Financing is offered 
through M/I Financial, LLC (NMLS# 50684). Available on new business only to new customers not 
currently under contract with M/I Homes. Available on advertised price only. Cannot be combined 
with any other advertised M/I Financial, LLC incentive. The advertised rate is for a limited time 
and is subject to change without notice until locked with M/I Financial, LLC. Please see 
a New Home Consultant for more information and details.**Total flex cash varies by 
community. Flex cash available To-Be-Built contracts written between August 5th 
and September 15th, 2024 and the discount can be applied towards design, 
structural, and/or lot premium. See an M/I Homes New Home Consultant 
for more details. Offer subject to change without notice. Available on 
new business only to new customers not currently under contract 
with M/I Homes.***65” TV will be installed post close by our low 
voltage company. At that time they will also assist in the 
programing of the Ring Doorbell and Schlage sense 
front door keypad. 

1% Agent Bonus
on ANY home

Receive an additional

Ends September 3300th

2.875%
YEAR 1 RATE* YEAR 2 RATE*3.875%

YEARS 3-30 RATE*4.875%
APR*5.620%

2-1 Buydown. With use of M/I Financial, LLC 

Founded in 1995, RealtyLine is a trade 
publication for real estate professionals. As a 
non-subscription publication, it is distributed 
by the US Postal Service to over 19k+ members 
of the Austin Board of REALTORS® (ABoR), over 
1,800+ members of the Williamson County 
Association of REALTORS® (WCREALTORS) and 
the Home Builders Association of Greater Austin, 
as well as those involved in the real estate 
industry.

It is our pleasure to be a member of ABoR, 
WCREALTORS, HBA, and have been designated as 
an honorary member of the WCR Austin Chapter. 
We are equally proud to be a Major Investor in 
TREPAC (2019, 2020). 

In advertising or editorial copy, RealtyLine is 
not responsible for viewpoints, facts, or errors 
expressed by non-staff writers. REALTOR® is 
a registered trademark. There are times when 
REALTOR® appears in this publication without 
the registered trademark symbol (®). A registered 
trademark should be assumed whenever the 
word REALTOR® appears in this publication.
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some time to learn more about the voting process and our 
ten candidates at ABoR.com/Election. You can also tune in to 
the ABoR Facebook page starting Monday, Aug. 26, to get to 
know our candidates better.

Voting is open to all Primary and Secondary REALTOR® 
members in good standing, and results will be announced 
by the end of the day Friday, Sept. 20.

North American Global Congress | Oct. 1-3

This three-day event is a powerful opportunity 
to network with industry leaders, make international 
connections, and get educated on diverse real estate topics. 
For those involved in or interested in international real 
estate, this congress is a must-attend. You will gain insights 
into global market conditions, strategies for navigating 
cross-border transactions, and information on investment 
opportunities in various regions. Networking with 
international professionals can open doors to new markets, 
partnerships, and business ventures—you won’t want to 
miss it!

Plus, registering for this event automatically registers 
you for our Central Texas Housing Summit on Oct. 2!

Central Texas Housing Summit | Oct. 2

Understanding the local market’s nuances is essential 
for making informed decisions, whether buying, selling, or 

investing in property. The Central Texas Housing Summit 
provides valuable insights into factors driving the market, 
including economic conditions, population growth, and 
policy changes. Gain a clearer picture of where the market 
is headed and how to position yourself for success from 
ABoR & Unlock MLS Housing Economist Dr. Clare Knapp 
and our panel of experts.

Free Accredited Buyer’s Representative (ABR®) Des-
ignation | August & October

Was earning a designation one of your goals for 2024? 
The ABR® designation demonstrates an agent’s unparalleled 
expertise and commitment to serving homebuyers, and 
ABoR is proud to offer this important education to ABoR 
members for free through the end of this year. We have two 
ABR® designation courses left this year—one right around 
the corner on Aug. 28 and the final opportunity on Oct. 2! 
So, get signed up and add the ABR® designation to your real 
estate repertoire at ABoR.com/Take-A-Class. Course #44908 
| Provider #127 Austin Board of REALTORS® | 16 CE Hours

Seize the Season

Now is the time to get involved. Don’t miss out on 
these opportunities to connect, learn, strengthen your 
value proposition, and contribute to the industry’s future. 
Remember, we are stronger when we work together to 
support our industry and our clients.

Volunteering and community involvement are crucial to the 
longevity of anyone’s real estate career. By engaging with your 
association and MLS, you can build stronger relationships within your 
communities, enhance your visibility and reputation, and foster trust 
and credibility—all critical components of success in our industry.

Fall is a great time to get connected to the industry, and ABoR and 
Unlock MLS have a full slate of events, education, and more to get you 
involved:

ABoR Volunteer Call | Sept. 1-30

There is no better time to explore opportunities at ABoR and 
Unlock MLS than during our Volunteer Call in September! This month-
long drive invites industry professionals to explore ways to volunteer 
their time and skills to support various initiatives within ABoR and 
Unlock MLS. Volunteers can choose from numerous activities that align 
with their interests and expertise, ranging from community outreach 
programs to event organization and educational support.

Plus, we’ll host a Member Open House as part of our Sept. 12 
Market Shift Conversations event. At this event, you can meet members 
from all our committees, learn about their work, and see how they align 
with your goals. I hope to see you there!

2025 ABoR & Unlock MLS Boards of Directors Election | Sept. 16-19

Have a say in who represents you by casting your vote in the 
member-wide 2025 Boards of Directors election starting Monday, 
Sept. 16, at 8 a.m. through 12 p.m. Wednesday, Sept. 19. This is your 
opportunity to vote for candidates who will represent your interests 
and shape the policies and initiatives of the coming year, so please take 

KENT REDDING
2024 PRESIDENT

REALTOR®
Berkshire Hathaway TX Realty

Fall Into Success: Now is the 
Time to Get Involved

Austin Board of REALTORS® President’s Column

Passport to Paradise at Santa Rita Ranch: Developer 
Ed Horne, second from right, of Santa Rita Ranch

https://www.independencetitle.com/austin/tools/
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888-KB-HOMES  kbhome.com
Broker Cooperation Welcome. ©2024 KB Home (KBH). Placement on interest list does not guarantee qualification for a loan, lot location or purchase of a KB 
home. Plans, pricing, financing, terms, availability and specifications subject to change/prior sale without notice and may vary by neighborhood, lot location 
and home series. Buyer responsible for all taxes, insurance and other fees. Sq. footage is approximate. ARTIST’S CONCEPTION: Illustration 
and photo may depict upgraded landscaping/options and display decorator items/furnishings not available for purchase, and may not 
represent lowest-priced homes. Photo does not depict racial preference. See sales counselor for details. AUS-829952

We see you 
loving a 
brand-new 
home.

Overlook Ranch in Georgetown

• 1,271–2,968 sq. ft., 3–5 bdrms., 2–4.5 baths

• Easy access to IH-35, Hwy. 29 and Hwy. 130

• Zoned for Georgetown Independent School District

• Convenient to Southwestern University

• Nearby historic Georgetown Square

• Near a variety of recreation

Donna Olene Dr., Georgetown, TX 78626

We’re excited to share that Overlook 

Ranch is coming soon, with homes to fit 

your life and budget. You don’t want to 

miss this opportunity. Add your name 

to the interest list at 512-488-0704 or 

hfs_austin@kbhome.com and keep an eye 

on your inbox for important updates.

A new community  
is coming soon to 
Georgetown!

https://www.kbhome.com/new-homes-austin/retreat-at-san-gabriel?utm_source_platform=full%20page&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=retreat%20at%20san%20gabriel
https://www.kbhome.com/?utm_source_platform=full%20page&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=kb%20logo
https://www.kbhome.com/?utm_source_platform=full%20page&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=kb%20logo
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our valued members with insights into market trends to 
help you guide your clients in navigating the complexities 
of buying or selling a home in Central Texas. We also offer 
access to the latest tools and resources, including statistics, 
educational workshops, and networking opportunities to 
keep you on top of current market developments. Addi-
tionally, we are dedicated to offering personalized support 
tailored to our members’ unique needs.

To stand out this fall, consider implementing strat-
egies such as staying informed about the latest market 
trends, including inventory levels and interest rates, to 
provide the most accurate and relevant advice to your 
clients. Focus on client communication by regularly giving 
updates on market conditions, potential opportunities, and 
any changes that might impact their real estate transac-
tions. Clear and timely communication builds trust and en-

sures they feel well-supported. Personalize your approach 
by tailoring your services to meet the specific needs and 
preferences of your clients, understanding their goals, and 
offering customized solutions to distinguish yourself as a 
dedicated and effective REALTOR®. Additionally, utilize 
technology by leveraging the latest tools and innovations, 
such as virtual tours and digital marketing strategies, to 
enhance your services, improve efficiency, and engage 
clients more effectively.

Fall in Central Texas is a season of opportunity and 
transformation in the real estate market. By staying 
informed, personalizing your approach, and utilizing the 
resources available through WCREALTORS, you can excel 
as a REALTOR® and deliver outstanding results for your 
clients. Here’s to a successful and productive fall season!

As autumn arrives in Central Texas, with cooler temperatures and 
the holidays on the horizon, both buyers and sellers in our region have 
unique opportunities and challenges to consider. Texas often sees a 
shift from the bustling summer market to a more tempered pace. With 
this change, buyers may find less competition and more negotiable 
terms, while sellers can benefit from a dedicated pool of motivated 
buyers looking to finalize deals before the end of the year. While ac-
tivity might slow down slightly, this period can be incredibly advanta-
geous for those who are prepared. It’s essential to stay informed about 
market trends and adjust your strategies accordingly.

It is not unusual for fall to bring a mix of inventory changes. 
After a surge of summer listings, there may be a modest increase 
in available properties as sellers who held off during the summer 
season decide to list their homes. However, as the year progresses and 
holiday schedules start filling up, the volume of new listings may taper 
off. Buyers should be prepared to act quickly on desirable properties, 
while sellers should ensure their homes are competitively priced to 
stand out in the market. Keeping a close eye on these trends allows 
you to better guide your clients in making informed decisions and 
taking advantage of available opportunities.

Interest rates remain a critical factor in the real estate market, as 
rates can significantly influence buyer decisions. It is important to stay 
up to date with current rates and any anticipated changes. By provid-
ing your clients with accurate information and expert advice, you can 
help them secure favorable financing and make timely decisions.

At the Williamson County Association of REALTORS®, we are 
committed to supporting both our members and the community 
throughout the real estate process. This fall, we are here to provide 

KIM DALE
2024 PRESIDENT

REALTOR®
Realty Texas

Unlocking Autumn’s Potential: 
How You Can Thrive in a 

Changing Market

Williamson County Association of REALTORS® President’s Column

RRC Texas REALTORS Update and 
TREPAC Auction: Brian Wetzel, Leslie 

Cantu, Christy Gessler, Travis Kessler and 
2024 RRC President Sonia Guardado 

REALTOR Service Day: 2024 
ABoR Global Advisory Group

mailto: mschwartz@prioritytitleus.com
https://www.prioritysettlementgroup.com/?utm_source_platform=banner&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=reyna
mailto:nikki.reyna%40prioritytitleus.com?subject=
mailto:rodney.orta%40prioritytitleus.com?subject=
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Mimosas and Masterminds: 
Heidi Shavor and Meg 
Warzecha of Realty Texas

Women’s Council of Austin Election 
Day: 2025 Leadership Team

Mastering Change with WCREALTORS: 
Barbara Jamerson and Kimberly 

McGarry, both of Stewart Title

See a David Weekley Homes Sales Consultant for details. Prices, plans, dimensions, features, specifications, 
materials, and availability of homes or communities are subject to change without notice or obligation. Illustrations 
are artist’s depictions only and may differ from completed improvements. Copyright © 2023 David Weekley Homes 
- All Rights Reserved. Austin, TX (AUS-23-003357)

Homes from the mid $300s to  
$1 million+ in the Austin area

737-637-6376

A David Weekley Homes Sales Consultant with Real
Estate Agent Mindy Fung and Vickie & Charles Taylor

Brohn Homes TopAgent Happy 
Hour: Sandra Rodriguez and 
Trinity Gonzales, both of True 
Austin Living; and Riccardo 
Carrizales of Realty One Prosper

RRC Texas REALTORS Update and TREPAC 
Auction: Rise Johns of Keller Williams Realty, 
Laurel Brown of Freedom 512 Realty and Tari 
Pilgreen of Pilgreen Properties

https://austinrealpros.com/
https://realtyline.us/envira/july-2023-still-images/
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ent relationships. The insights shared will not only address 
the current challenges but also equip participants with 
strategies to navigate the future of real estate successfully.

This is not just an event; it’s a unique opportunity to 
engage with peers and industry leaders, share experiences, 
and learn from seasoned professionals who have success-
fully adapted to the ever-changing real estate environment.

We encourage you to mark your calendars and seize 
this exceptional opportunity that lies ahead. In the dynamic 

realm of real estate, where challenges and changes are 
constant, staying informed and connected is essential 
for success. By following our social media channels at @
womenscouncilofrealtorsaustin, you’ll gain access to timely 
updates, valuable insights, and information about future 
events that can empower your journey in this competitive 
industry.

Together, let’s thrive in the ever-evolving world of 
real estate!

I am thrilled to extend an invitation to our highly anticipated 
Buyer and Seller Challenges Panel, an event designed to delve deep into 
the complexities of the evolving real estate landscape. This engaging 
gathering will take place at the Austin Board of REALTORS® main 
headquarters on Wednesday, Sept. 11, at 11:30 a.m.

This event represents a unique opportunity for real estate profes-
sionals to gain invaluable insights from leading industry experts. These 
seasoned professionals will share their tried-and-true strategies for 
navigating the myriad challenges the market faces.

In today’s fast-paced real estate landscape, characterized by rapid 
developments and fluctuating market dynamics, it is crucial for profes-
sionals to stay informed and adaptable.

During this event, attendees will receive actionable advice tailored 
to enhance business practices, improve efficiency, and strengthen cli-

TANYA CHAPPELL
2024-2025 PRESIDENT

REALTOR®
Pacesetter Properties

Mark Your Calendars for an 
Unmissable Opportunity!

Women’s Council of REALTORS® - Austin Chapter President’s Column

CONTINUING
EDUCATIONOnline
P r e s e n t e d  b y  t h e  C a p i t a l  T i t l e  L e g a l  T e a m

20
24

Q3

PLANNING YOUR CE SUCCESS IS JUST A CLICK AWAY.

Click/Tap image  for the complete class detai ls  and a
hassle-free registration process.

Visit Visit CTOT.COM/EDUCATION

Find an extensive selection of additional CE classes online.

JULY AUGUST SEPTEMBER

2-1
BUYDOWN
OR CHOOSE

TOWARD
CLOSING 
COST

MUST CONTRACT IN AUGUST

2%
Save on select quick move-in homes* at REDUCED PRICES plus 

2-1 BUYDOWN FINANCING off current market rate.** 
Must use preferred lender Carrie Hundley, First United Mortgage Group NMLS #614065.***

RATES 
STARTING 

AS LOW AS 

*Offer based on accepted contract starting 8/1/2024. Offer subject to change without notice. Terms and conditions apply. **Market rate subject to change at anytime. See sales
manager for details. ***First United Bank (NMLS #400025) is a licensed lender in Oklahoma and Texas. The content in this advertisement is for informational purposes only. ****Does
not include title company fees related to re-finance. This is not an offer for extension of credit or commitment to lend. All loans subject to program guidelines and final underwriting
approval. Not all applicants qualify. Information and pricing are subject to change at any time and without notice. Actual rates may vary based on market condition.

****If you refinance within 6 - 36 months after closing, our
preferred lender will waive origination charges for the refinance.

4.625%**

David Weekley Homes 
Emory Crossing Block 

Party: Kenny Young with 
David Weekley Homes 

and Patricia Williams of 
NextHome Modern

NAHREP Networking 
Breakfast: Karen 

Velazquez of eXp 
Realty and Ivan Garcia 

of SouthStar Bank

https://bit.ly/3ZwIkj7
https://ctot.com/event/legal-ce-online-navigating-the-trec-residential-contract-40-exit-strategies
https://ctot.com/event/legal-ce-online-moving-on-up-get-your-clients-an-apartment-in-the-sky
https://ctot.com/event/legal-ce-online-trec-legal-updates-part-1-q3-9924
https://ctot.com/event/legal-ce-online-who-what-when-where-of-marital-property-divorce
https://ctot.com/event/legal-ce-online-who-what-when-where-of-marital-property-divorce
https://ctot.com/event/legal-ce-online-trec-legal-updates-part-2-q3-92524
https://ctot.com/event
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REALTOR Service Day: Phil Monday of Redfin, Sunny Hyde, Rachel 
Hoffman, Jamie Winkley, and Brooke-Lynn Bontrager, all of Epique Realty

•   Short Drive to Georgetown, 
Leander, Cedar Park

•  Planned Trail System

•  Sports Courts in Future Phases

•  Dock & Fishing Pond

•   The Watering Hole Pool Complex 
and Splash Pad, Coming Soon

•  The Junction Pavilion, Coming Soon

•   Future Dog Park

MODEL HOMES OPEN DAILY 10AM – 6PM TOUR TODAY! 
FROM THE $350s  |  LARIATLIBERTYHILL.COM 
ASHTON WOODS  |  CHESMAR HOMES  |  LANDSEA HOMES  |  PERRY HOMES  |  TRI POINTE HOMES

NEW HOMES READY NOW!
VISIT US OFF OF HWY 29 WEST. Welcome to Lariat, the new master-planned 

community for those in pursuit of a good, quality, meaningful life. Whether it’s pond fishing, 

staying cool in our future resort-style pool, getting competitive on one of our planned sport 

courts—or playing frisbee with the dog on one of our many green spaces coming soon, Lariat 

will be sure to keep you and your family entertained, fit, and connected for years to come.

195

190

29

CR 21
4

35

183

183

K I L L E E N

T E M P L EL A M P A S A S

G E O R G E T O W N
L I B E R T Y

H I L L

R O U N D  R O C K

A U S T I N

ABREP Monthly Luncheon: Shelton 
Green, Jonna LaGrone-Haynes, 

Michelle King, Roel Garza, Patricia 
Williams and Angela Kabeya

Women’s Council of Austin Election 
Day: Sherri Monroe of LPT Realty and 

Carissa Chandler of eXp Realty

RRC Texas REALTORS Update and TREPAC 
Auction: Sara Madera of Stanberry REALTORS 

and Toni Spalding of Toni Spalding, CRS

Mastering 
Change with 
WCREALTORS: 
Mary Ann Bevell 
and Kara Bell, 
both of Freedom 
Realty Texas

https://realtyline.us/envira/july-2023-still-images/
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they require features like wheelchair accessibility, voice-
activated technology, or sensory-friendly environments? 
These questions help set the stage for a productive and 
positive relationship.

Tailor Your Communication: Be mindful of how 
you communicate. Written communication may be 
preferred for clients with hearing impairments. For 
clients with cognitive disabilities, it may help to break 
down information into simpler terms or use visual aids. 
The goal is to ensure your clients feel understood and 
included at every step.

Thoughtfully Plan Property Showings: When you 
schedule property showings, take extra care to ensure 
the homes you’re viewing meet your client’s needs. A 
house with multiple levels or narrow hallways might be 
immediately disqualifying for someone with mobility 
challenges. Previewing properties beforehand can save 
your clients time and energy and demonstrate your 
commitment to finding the right fit.

Leverage Technology: Virtual tours and video calls 
can be invaluable tools, especially for clients with mobility 
issues or those who find in-person visits overwhelming. 
Technology can also help you better communicate with 
clients with specific sensory needs, allowing for a more 
tailored and controlled viewing experience.

Beyond understanding your clients’ needs, you 
must also have a deep knowledge of the market and 
the availability of accessible housing in your area. 
Identifying adaptable homes—properties that can 
be modified to suit your clients’ needs—can open up 

possibilities. Sometimes, you may need to work closely 
with builders, contractors, or remodelers specializing in 
accessibility modifications. Understanding the costs and 
timelines for these modifications and having a network 
of professionals who can assist with the work will set you 
apart as an agent who truly understands your clients’ 
needs.

Working with special needs clients often means 
becoming their advocate throughout the process. This 
might involve negotiating for necessary accommodations 
in a purchase agreement or working with lenders 
sensitive to your clients’ financial realities. You may also 
need to be familiar with local and federal laws related to 
accessibility, such as the Americans with Disabilities Act 
and the Fair Housing Act. These laws protect your clients’ 
rights and ensure equitable treatment in all real estate 
transactions. Understanding and applying these laws 
can help prevent discrimination and advocate for your 
clients’ best interests.

Serving special needs clients in real estate is not just 
about finding a house—it’s about finding a home that 
offers safety, comfort, and independence. This requires 
more than market knowledge; it requires dedication 
to understanding and meeting each client’s unique 
challenges. At the heart of this work is the ability to 
listen, adapt, and advocate. When you approach your 
special needs clients with empathy and a commitment 
to excellence, you create a relationship built on trust and 
mutual respect. In doing so, you not only help your clients 
find the right home but also make the real estate process 
an empowering and positive experience for them.

SONIA GUARDADO
2024 TEXAS PRESIDENT

REALTOR®
Magnolia Realty

Texas REALTORS® Shaping 
Texas Conference is August 25

Texas Residential Real Estate Council President’s Column

ABREP Monthly Luncheon: Brandon Bullock; 
2024 President Jonna LaGrone-Haynes and Ola 
Thompson, both of Keller Williams Realty

Women’s Council of Austin Election Day: 
Kathy Chappell and 2025 President Tonya 

Chappell, both of Pacesetter Properties

Brohn Homes TopAgent Happy Hour: 
Paola Capeles of eXp Realty and 

Karlie Gragg of Keller Williams Realty

RRC Texas REALTORS Update and 
TREPAC Auction: Susie Kang of 
JOA Realty; Miguel Benavides and 
LeAnn Fitch, both of Stewart Title

Women’s Council of Austin Election 
Day: Scarlett Hao of Realty Texas and 
Aaron Lee of Austin Title

For those attending the Shaping Texas Conference, the Texas 
RRC is pleased to offer the “Working with Special Needs Clients” 
course on Aug. 26, presented by national speaker John Young from 
the Washington, D.C., area. His session offers a thought-provoking 
look at an underserved segment of our population, and you’ll walk 
away with a new outlook. We hope you will join us for this eye-
opening course if you are in Grapevine.

Working with special needs clients in real estate requires more 
than just industry knowledge—it demands empathy, patience, and 
a genuine commitment to understanding their unique challenges. 
Whether you’re assisting individuals with physical disabilities, 
cognitive impairments, or other special needs, your role as a real 
estate agent becomes both a professional and personal responsibility. 
Success in this area is measured not only by finding the right home 
but also by ensuring the process is accessible, respectful, and 
empowering for your clients. Each client will have a different set of 
requirements based on their specific circumstances. As an agent, it’s 
essential to approach every interaction with a mindset of openness 
and adaptability.

For clients with physical disabilities, this might mean focusing 
on homes with accessible features like ramps, wide doorways, or 
single-story layouts. For those with sensory impairments, such as 
visual or hearing disabilities, specific lighting or communication 
accommodations may be necessary. For clients with cognitive 
challenges, simplicity in design and proximity to support services 
may be key factors in their decision-making process. The first step 
is to recognize these diverse needs; the next is to educate yourself 
on how to meet them meaningfully. The experience you create for 
your special needs clients should be welcoming and inclusive from 
the first interaction. Accessibility in real estate isn’t just about the 
homes you show—it’s about how you show them and communicate 
throughout the process.

Ask the Right Questions: Ask your clients about their specific 
needs. What accommodations are essential for their daily lives? Do 
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David Weekley Homes 
Emory Crossing Block 

Party: Sharon Toler 
of Coldwell Banker 

Realty and Stephanie 
Kolodzinki of David 

Weekley Homes

ABoR Broker Forum : Tom Thorton and Amanda 
Dudley, both of Realty Austin | Compass

Brohn Homes TopAgent Happy Hour:  
Sam Mehra of Berkshire Hathaway 
Texas Realty and Satish Parolkar of 

Team West Real Estate

* This offer is for a free course, not a free designation. In order to add the ABR designation to 
your license, you must also meet the other requirements. This course is eligible for TREC CE 
credit for an additional cost. Annual dues are waived for the first year. Fee is $110 thereafter. 
Call for more information.

Courses: Legal I 47600; Legal II 47601; Technology Update 47564; Contract Review 44460; Landlord/Tenant Rights; 45377; Emotional Intelligence 46133;  ABR 39438

LEARN HOW TO

•  Help aspiring homeowners with every step of the process

•  Define your value to clients as a buyer’s representative

•  Hold buyer counseling sessions and build trust with new clients

• Negotiate for your homebuyers and formulate competitive offers

ACCREDITED BUYER'S REPRESENTATIVE 
FREE! 2-DAY ABR COURSE*

$250 
VALUE

Sept 11–12 
ChampionsLive

TREC PROVIDER #4530 | #0005 | OPEN TO THE PUBLIC

CALL A CAREER COUNSELOR TO ENROLL

512-244-3545
AUSTIN CAMPUS
13801 RANCH ROAD 620 N
AUSTIN, TX 78717

www.ChampionsSchool.com

 
18-HOUR CE PROGRAM

MODERN APPROACHES 
TO REAL ESTATE BUSINESS

Thursday 
8:30 AM – 7:30 PM

Friday 
8:30 AM – 5:30 PM

$119

LEARN ABOUT
•  Generational marketing tactics

• Emotional intelligence in business 

•  The Landlord and Tenant Act

• Lease termination, repairs, and health & safety

•  Includes mandatory 8-Hour Legal I & II 
and 3-Hour Contract Review

Sept 12–13
Austin Campus

Wednesday / Thursday 
8:30 AM – 4:45 PM

Mastering Change with WCREALTORS: 
Dawn Stroud, Kerri Parker, Becky Turner 

and Amy Yates, all of Amazing Realty

SEASONS: CONTINUED FROM FRONT PAGE

Continuous Education: Engaging in continuous education and professional 
development can help agents stay ahead of the curve. Participating in work-
shops, webinars, and industry conferences can provide valuable insights into 
emerging trends and best practices.

Networking Opportunities: Networking with other professionals in the 
industry can also yield beneficial partnerships. Collaborating with mortgage 
brokers, inspectors, and contractors can provide agents with a broader under-
standing of the market and enhance their service offerings.

Understanding how the real estate industry is affected by the seasons is 
essential for agents aiming to succeed in this competitive field. By recognizing 
seasonal trends and adapting their strategies, agents can better serve their 
clients and maximize their success. Whether it’s capitalizing on the spring surge 
or navigating the winter slowdown, a proactive approach can lead to fruitful 
outcomes for real estate professionals.

https://realtyline.us/envira/july-2023-still-images/
https://www.championsschool.com/real-estate/tx/sae/?utm_source_platform=1%2F2%20page&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=resource%20guide
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REALTOR 
Service Day: 
2024 President 
Kent Redding 
of Berkshire 
Hathaway Texas 
Realty 

REALTOR Service Day 

ABoR Broker Forum: 
Mary Kay Ponce and 

Christine Choate, 
both of Horizon Realty 

Passport to Paradise at Santa Rita 
Ranch: Regina Spurlock of Santa 

Rita Ranch and Shane Wolf

Mastering Change with WCREALTORS: 
Stephanie Marek of Austin Title, 

Joseph Towns of Keller Williams Realty 
and Chris Rodriguez of LPT Realty

Mimosas and 
Masterminds: Amy 
Gandy and Charlee 
Zimmermann, both 
of AGandy & Co.

https://realtyline.us/envira/july-2023-still-images/
https://southstarbank.com/loanofficer/dylan-wald/
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
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LACIMATX.COM

New Homes

Available Now!

Models Open Daily!

SCAN THE  
QR CODE TO  

VISIT US ONLINE

https://bit.ly/48a6UtU
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The Alliance – Austin Membership Drive

Mimosas and Masterminds: Chelsea 
Brown of KB Home, Russ Boles, Heather 
Bonamo of WCREALTORS and Julie Jones 
of Keller Williams Realty

Hymeadow – Hays County, TX 
Edgebrooke – Pflugerville, TX  
Casetta Ranch – Kyle, TX 
Trace – San Marcos, TX 
Cross Creek - Cedar Park, TX

Double Eagle Ranch – Cedar Creek, TX 
Oaks at San Gabriel – Georgetown, TX 
Harvest Ridge – Elgin, TX  
Cloverleaf - Austin, TX
Clear Creek - Round Rock, TX

With So Many Incentives,  
See Available Homes Today! 
At Brohn, we are always looking for ways to help home shoppers and even with 
the current market trends, our incentives keep fixed interest rates and monthly 
payments surprisingly low. 

New quick move-in homes available throughout Greater 
Austin.

You're still doing the work, 

We're still giving the perks

And 4.5% 30-Year Fixed Rate FHA (5.256% APR)* 
PLUS $0 Closing Costs for Your Buyer

For All Homes Closing in August

New Homes $230s - $500s+ 
BrohnHomesAgents.com  |  512-643-5400

Partner

1st Closing

3%%
COMMISSON

Ambassador

2nd Closing

4%%
COMMISSION

Elite

3rd Closing

5%%
COMMISSION

 ©CMG Mortgage, Inc. dba CMG Home Loans, NMLS# 1820, is an equal housing lender. Registered Mortgage Banker with the Texas Department of Savings and Mortgage Lending. To verify our complete list of state licenses, 
please visit www.cmgfi.com/corporate/licensing and www.nmlsconsumeraccess.org. All loans subject to credit approval and only eligible with CMG Home Loans, Brohn’s lender partner. This incentive only valid on select spec 
homes that are contracted on or after 7/2/24 and close by 8/30/24, while funds last, and finance with CMG Home Loans. Offer is for a limited time only and can be stopped at any time and with no prior notice. Please see a 
Brohn Homes Sales Consultant for complete details. Flex cash offers vary per home and per community. The flex cash amount is contingent on the price of the home and only valid on participating homes and in participating 
communities. Speak to a Brohn Homes Sales Consultant for details on participating homes and participating communities. If using flex cash to reduce the price of the home, the reduction cannot bring the home price below 
base price. *Rate provided 7/2/2024. Payment example: Stated rate may change or may not be available at time of rate lock. If you bought a $350,000 home with a 30 year loan at a fixed rate of 4.50% (5.256% Annual 
Percentage Rate), with a down payment of 3.5%, for a loan amount of $343,660 (including upfront mortgage insurance premium), you would make 360 monthly payments of $1,741.00. Payment stated does not include 
mortgage insurance, taxes and homeowners insurance, which will result in a higher payment. The flex cash amount is contingent on the price of the home and only valid on participating homes and in participating communities. 
Speak to a Brohn Homes Sales Consultant for details on participating homes and participating communities. The flex cash can only be used in one of the four ways shown in this advertisement, including reduction in purchase 
price (not being less than base price of home) or applying towards closing costs, or long term rate locks or buying down the interest rate (specific interest rate and associated APR fluctuate on a daily basis and change due to 
individual situations). Offer may not be used with any other discounts, promotions or interest-only/buy-down and second lien products. This offer is subject to changes or cancellation at any time at the sole discretion of CMG 
Home Loans. Additional restrictions/conditions may apply. This is not a commitment to lend and is contingent on qualification per full underwriting guidelines.  These rates are not guaranteed and are subject to change.This is 
not a credit decision or a commitment to lend.This is a limited time incentive programthat can be stopped at any timeand withno prior notice.Real Estate Agent BonusProgram available only when your client closes on a home 
ina participating Brohn Homes community pursuantto a contractyour client signsand executes on or between 1/1/24and12/31/24. Bonus will be dictated by orderof closing: 3% upon first closing, 4% upon secondclosing, and 5%
upon third closing and thereafter on contracts written by 12/31/24.All bonuses will be paid at closing. Payments of total commissions and bonuses will only be made toactively licensed Texas brokers. Bonus paid to Broker upon 
client’s successful closing and funding and is based on the original contract price as stated in the Purchase Agreement, excluding any Seller incentives, subsequent change orders, re-writes, or upgrades.Broker is responsible 
forall applicable taxes. Since seller reserves the right to modify or discontinue this program at any time withoutnotice, please call the applicable sales center in advance to confirm that the program is still in place. Bonus/
commission offer not valid for Purchase Agreements signed by buyer prior to publication of this advertisement.Commission cannot be used with any other special offers.Maynotbe combinedwith any otherbroker bonuses or 
offers. Please see a Brohn Homes Sales Consultant for complete details. Clayton Properties Group, Inc. Formerly known and Qualifiedtodo business in Texas asCMH Parks Inc. DBA Brohn Homes reserves the right to make 
changes to pricing, floor plans, specifications, features, dimensions, elevations, and incentives without prior notice.  

Passport to Paradise at Santa 
Rita Ranch: Laila Gregory, 

Stephanie Gregory and Denise 
Kettering, all of Dalivia Realty

https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
mailto:https://bit.ly/3raIgbQ?subject=
https://realtyline.us/envira/july-2023-still-images/
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https://independencetitle.com/?utm_source_platform=full%20page&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=grateful
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NAHREP Networking Breakfast: 
Memo Vargas of The Vargas 

Team, Luis Delgado and 2024 
President Carlos Gaztambide

REALTOR Service Day: Austin Real 
Estate YPN Leadership Team

RRC Texas REALTORS 
Update and TREPAC 

Auction: Devin Forbes 
of Kelly, REALTORS

Passport to Paradise at 
Santa Rita Ranch: Kirk Moore 
of Realty Texas

David Weekley Homes Emory 
Crossing Block Party: Diane Weeks 
of White Rock Realty, Stephanie 
Kolodzinki of David Weekley Homes 
and Rebecca Canby of Classic Realty

Mastering Change with 
WCREALTORS: Jack 

Stapleton of Realty Texas

https://realtyline.us/envira/july-2023-still-images/
https://southstarbank.com/loanofficer/bill-staley/?utm_source_platform=1%2F4%20page&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=bill%20staley
https://southstarbank.com/loanofficer/kimberly-watson/
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
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https://realtyline.us/envira/july-2023-still-images/
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Joy Martens
VP Market Dev./Manager

Escrow Officer
Joy.Martens@austintitle.com

512-817-3828 Office

Criselda Ayala
AVP/Escrow Officer

Criselda.Ayala@austintitle.com
512-329-0777 Office

Erin Precopia
AVP/Escrow Officer

Erin.Precopia@austintitle.com
512-817-3828 Office

Kara Strobel
AVP/Escrow Officer

Kara.Strobel@austintitle.com
512-329-0777 Office

Veronica Harrison
SVP/Escrow Manager

Bilingual Escrow Officer
Veronica.Harrison@austintitle.com

512-823-2814 Direct

Jennifer Smart
VP/Escrow Officer

Administrator of Agent Training
Jennifer.Smart@austintitle.com

512-823-2800 Office

Amy Weaver
AVP/Escrow Officer

Amy.Weaver@austintitle.com
512-459-7222 Office

Phillip Pense
Escrow Officer

Phillip.Pense@austintitle.com
512-306-0988 Office

Bonni Carpenter
AVP/Escrow Officer

Bonni.Carpenter@austintitle.com
512-459-7222 Office

Tracey Hendrix
VP/Commercial/Residential

Escrow Officer
Tracey.Hendrix@austintitle.com

512-306-0988 Office

Christi Tennison
VP/Commercial Escrow Officer
Christi.Tennison@austintitle.com

512-306-0988 Office

Ernie Perez
Escrow Officer

Ernie.Perez@austintitle.com
512-459-7222 Office

Melissa Maio
AVP/Escrow Officer

Melissa.Maio@austintitle.com
512-459-7222 Office

Ashley Guerra
Escrow Officer

Ashley.Guerra@austintitle.com
512-459-7222 Office

 

Troy Conover
Sr. Vice President

Commercial Escrow Officer
Troy.Conover@austintitle.com

512-459-7222 Office

Mark Beane
AVP/Escrow Officer

Mark.Beane@austintitle.com
512-459-7222 Office

Emily Brown
Commercial Escrow Officer
Emily.Brown@austintitle.com

512-306-0988 Office
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AUSTIN TITLE IS
HERE TO SERVE YOU!

Kristy Smallwood
AVP/Branch Manager/Escrow Officer

Kristy.Smallwood@austintitle.com
512-244-2266 Office

Betsey Albrecht
Escrow Officer

Betsey.Albrecht@austintitle.com
512-244-2266 Office
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Dana Lynch
AVP/Escrow Officer

Dana.Lynch@austintitle.com
512-306-0988 Office

Collin Chunta
AVP/Escrow Officer

Collin.Chunta@austintitle.com
512-329-0777 Office

Cat Boyle
Escrow Officer

Catherine.Boyle@austintitle.com
512-459-7222 Office

Julie Glidewell
Escrow Officer

Julie.Glidewell@austintitle.com
512-412-7040 Office

E
L
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Tiffany Isaacs Smith
VP/Escrow Officer

Tiffany.Smith@austintitle.com
512-954-6341 Direct

Brandi Fleming
VP/Residential/Commercial

Escrow Officer
Brandi.Fleming@austintitle.com

512-954-6378 Office
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Paige Jenkins
Escrow Officer

Paige.Jenkins@austintitle.com
512-954-6378 Office

Kim Correa
Escrow Officer

Kimberly.Correa@austintitle.com
512-244-2266 Office

Habla Espanol

˜

Karen Williams
AVP/Escrow Officer

Karen.Williams@austintitle.com
512-244-2266 Office

Heather Brennan
Jr. Closer/Escrow Officer

Heather.Brennan@austintitle.com
512-244-2266 Office

Marian Roberts
AVP/Escrow Officer

Marian.Roberts@austintitle.com
512-823-2800 Office

Evan Hays
Escrow Officer

Residential/Commercial
Evan.Hays@austintitle.com

512-244-2266 Office

Emily Morris-Martinka 
AVP/Branch Manager/Escrow Officer 

Emily.Martinka@austintitle.com 
512-591-2900 Office

Wende Wood 
Escrow Officer 

Wende.Wood@austintitle.com 
512-591-2900 Office
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Karen Cannon
AVP/Branch Manager

Escrow Officer
Karen.Cannon@austintitle.com

512-303-9633 Office

Brittney Davis
Escrow Officer

Brittney.Davis@austintitle.com
512-303-9633 Office
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 Due to the recent NAR Settlement Changes, be sure
to update your Escrow Teams with Compensation Addendums.

www.austintitle.com
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Joy Martens
VP Market Dev./Manager

Escrow Officer
Joy.Martens@austintitle.com

512-817-3828 Office

Criselda Ayala
AVP/Escrow Officer

Criselda.Ayala@austintitle.com
512-329-0777 Office

Erin Precopia
AVP/Escrow Officer

Erin.Precopia@austintitle.com
512-817-3828 Office

Kara Strobel
AVP/Escrow Officer

Kara.Strobel@austintitle.com
512-329-0777 Office

Veronica Harrison
SVP/Escrow Manager

Bilingual Escrow Officer
Veronica.Harrison@austintitle.com

512-823-2814 Direct

Jennifer Smart
VP/Escrow Officer

Administrator of Agent Training
Jennifer.Smart@austintitle.com

512-823-2800 Office

Amy Weaver
AVP/Escrow Officer

Amy.Weaver@austintitle.com
512-459-7222 Office

Phillip Pense
Escrow Officer

Phillip.Pense@austintitle.com
512-306-0988 Office

Bonni Carpenter
AVP/Escrow Officer

Bonni.Carpenter@austintitle.com
512-459-7222 Office

Tracey Hendrix
VP/Commercial/Residential

Escrow Officer
Tracey.Hendrix@austintitle.com

512-306-0988 Office

Christi Tennison
VP/Commercial Escrow Officer
Christi.Tennison@austintitle.com

512-306-0988 Office

Ernie Perez
Escrow Officer

Ernie.Perez@austintitle.com
512-459-7222 Office

Melissa Maio
AVP/Escrow Officer

Melissa.Maio@austintitle.com
512-459-7222 Office

Ashley Guerra
Escrow Officer

Ashley.Guerra@austintitle.com
512-459-7222 Office

 

Troy Conover
Sr. Vice President

Commercial Escrow Officer
Troy.Conover@austintitle.com

512-459-7222 Office

Mark Beane
AVP/Escrow Officer

Mark.Beane@austintitle.com
512-459-7222 Office

Emily Brown
Commercial Escrow Officer
Emily.Brown@austintitle.com

512-306-0988 Office

N
O
R
T
H

M
O
P
A
C

S
O
U
T
H

M
O
P
A
C

H
A
R
T
L
A
N
D

P
L
A
Z
A

L
E
A
N
D
E
R

R
O
U
N
D

R
O
C
K

AUSTIN TITLE IS
HERE TO SERVE YOU!

Kristy Smallwood
AVP/Branch Manager/Escrow Officer

Kristy.Smallwood@austintitle.com
512-244-2266 Office

Betsey Albrecht
Escrow Officer

Betsey.Albrecht@austintitle.com
512-244-2266 Office
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Dana Lynch
AVP/Escrow Officer

Dana.Lynch@austintitle.com
512-306-0988 Office

Collin Chunta
AVP/Escrow Officer

Collin.Chunta@austintitle.com
512-329-0777 Office

Cat Boyle
Escrow Officer

Catherine.Boyle@austintitle.com
512-459-7222 Office

Julie Glidewell
Escrow Officer

Julie.Glidewell@austintitle.com
512-412-7040 Office

E
L
G
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Tiffany Isaacs Smith
VP/Escrow Officer

Tiffany.Smith@austintitle.com
512-954-6341 Direct

Brandi Fleming
VP/Residential/Commercial

Escrow Officer
Brandi.Fleming@austintitle.com

512-954-6378 Office
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Paige Jenkins
Escrow Officer

Paige.Jenkins@austintitle.com
512-954-6378 Office

Kim Correa
Escrow Officer

Kimberly.Correa@austintitle.com
512-244-2266 Office

Habla Espanol

˜

Karen Williams
AVP/Escrow Officer

Karen.Williams@austintitle.com
512-244-2266 Office

Heather Brennan
Jr. Closer/Escrow Officer

Heather.Brennan@austintitle.com
512-244-2266 Office

Marian Roberts
AVP/Escrow Officer

Marian.Roberts@austintitle.com
512-823-2800 Office

Evan Hays
Escrow Officer

Residential/Commercial
Evan.Hays@austintitle.com

512-244-2266 Office

Emily Morris-Martinka 
AVP/Branch Manager/Escrow Officer 

Emily.Martinka@austintitle.com 
512-591-2900 Office

Wende Wood 
Escrow Officer 

Wende.Wood@austintitle.com 
512-591-2900 Office

G
E
O
R
G
E
T
O
W
N

Karen Cannon
AVP/Branch Manager

Escrow Officer
Karen.Cannon@austintitle.com

512-303-9633 Office

Brittney Davis
Escrow Officer

Brittney.Davis@austintitle.com
512-303-9633 Office
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 Due to the recent NAR Settlement Changes, be sure
to update your Escrow Teams with Compensation Addendums.

www.austintitle.com
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Joy Martens
VP Market Dev./Manager

Escrow Officer
Joy.Martens@austintitle.com

512-817-3828 Office

Criselda Ayala
AVP/Escrow Officer

Criselda.Ayala@austintitle.com
512-329-0777 Office

Erin Precopia
AVP/Escrow Officer

Erin.Precopia@austintitle.com
512-817-3828 Office

Kara Strobel
AVP/Escrow Officer

Kara.Strobel@austintitle.com
512-329-0777 Office

Veronica Harrison
SVP/Escrow Manager

Bilingual Escrow Officer
Veronica.Harrison@austintitle.com

512-823-2814 Direct

Jennifer Smart
VP/Escrow Officer

Administrator of Agent Training
Jennifer.Smart@austintitle.com

512-823-2800 Office

Amy Weaver
AVP/Escrow Officer

Amy.Weaver@austintitle.com
512-459-7222 Office

Phillip Pense
Escrow Officer

Phillip.Pense@austintitle.com
512-306-0988 Office

Bonni Carpenter
AVP/Escrow Officer

Bonni.Carpenter@austintitle.com
512-459-7222 Office

Tracey Hendrix
VP/Commercial/Residential

Escrow Officer
Tracey.Hendrix@austintitle.com

512-306-0988 Office

Christi Tennison
VP/Commercial Escrow Officer
Christi.Tennison@austintitle.com

512-306-0988 Office

Ernie Perez
Escrow Officer

Ernie.Perez@austintitle.com
512-459-7222 Office

Melissa Maio
AVP/Escrow Officer

Melissa.Maio@austintitle.com
512-459-7222 Office

Ashley Guerra
Escrow Officer

Ashley.Guerra@austintitle.com
512-459-7222 Office

 

Troy Conover
Sr. Vice President

Commercial Escrow Officer
Troy.Conover@austintitle.com

512-459-7222 Office

Mark Beane
AVP/Escrow Officer

Mark.Beane@austintitle.com
512-459-7222 Office

Emily Brown
Commercial Escrow Officer
Emily.Brown@austintitle.com

512-306-0988 Office
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AUSTIN TITLE IS
HERE TO SERVE YOU!

Kristy Smallwood
AVP/Branch Manager/Escrow Officer

Kristy.Smallwood@austintitle.com
512-244-2266 Office

Betsey Albrecht
Escrow Officer

Betsey.Albrecht@austintitle.com
512-244-2266 Office

C
E
D
A
R

P
A
R
K

Dana Lynch
AVP/Escrow Officer

Dana.Lynch@austintitle.com
512-306-0988 Office

Collin Chunta
AVP/Escrow Officer

Collin.Chunta@austintitle.com
512-329-0777 Office

Cat Boyle
Escrow Officer

Catherine.Boyle@austintitle.com
512-459-7222 Office

Julie Glidewell
Escrow Officer

Julie.Glidewell@austintitle.com
512-412-7040 Office

E
L
G
I
N

Tiffany Isaacs Smith
VP/Escrow Officer

Tiffany.Smith@austintitle.com
512-954-6341 Direct

Brandi Fleming
VP/Residential/Commercial

Escrow Officer
Brandi.Fleming@austintitle.com

512-954-6378 Office

T
H
E

G
R
O
V
E

Paige Jenkins
Escrow Officer

Paige.Jenkins@austintitle.com
512-954-6378 Office

Kim Correa
Escrow Officer

Kimberly.Correa@austintitle.com
512-244-2266 Office

Habla Espanol

˜

Karen Williams
AVP/Escrow Officer

Karen.Williams@austintitle.com
512-244-2266 Office

Heather Brennan
Jr. Closer/Escrow Officer

Heather.Brennan@austintitle.com
512-244-2266 Office

Marian Roberts
AVP/Escrow Officer

Marian.Roberts@austintitle.com
512-823-2800 Office

Evan Hays
Escrow Officer

Residential/Commercial
Evan.Hays@austintitle.com

512-244-2266 Office

Emily Morris-Martinka 
AVP/Branch Manager/Escrow Officer 

Emily.Martinka@austintitle.com 
512-591-2900 Office

Wende Wood 
Escrow Officer 

Wende.Wood@austintitle.com 
512-591-2900 Office

G
E
O
R
G
E
T
O
W
N

Karen Cannon
AVP/Branch Manager

Escrow Officer
Karen.Cannon@austintitle.com

512-303-9633 Office

Brittney Davis
Escrow Officer

Brittney.Davis@austintitle.com
512-303-9633 Office

B
A
S
T
R
O
P

B
U
R
N
E
T

 Due to the recent NAR Settlement Changes, be sure
to update your Escrow Teams with Compensation Addendums.

www.austintitle.com
 

˜



1818 AUGUST 19, 2024  - SEPTEMBER 20, 2024 | REALTYLINE.US PUTTING A FACE ON REAL ESTATE SINCE 1995™

Rates starting as low as 
3.99% (6.055% APR)!

©2024 The Drees Company. All rights reserved.

Brohn Homes TopAgent Happy 
Hour: Rick Maggitt of LPT 
Realty and Angela Kabeya of 
Homes with Hall Realty

Passport to Paradise at Santa 
Rita Ranch: Melody Minton 
Stephens and Brenda Kiefer, 
both of RE/MAX Fine Properties

*Up to $20,000 finance assistance incentive is valid on firm, non-contingent purchase agreements accepted between August 
1-31, 2024 on build-to-order homes in the Austin area when buyer finances with First Equity Mortgage, Inc., an Equal Housing 
Lender licensed by the Texas Department of Savings and Mortgage, License #SML; NMLS #21157. Excludes build-on-your-lot 
homes. Subject to borrower qualification. Amount of incentive varies by Drees community and plan. Flex Cash may be used for 
financing assistance (closing costs and/or buying down the interest rate). This Incentive is not available with other promotions or 
discounts and is subject to change or withdrawal without notice. Other restrictions may apply. See your Drees market manager 
for details. First Equity Mortgage, Incorporated is a wholly-owned subsidiary of The Drees Company located at 211 Grandview 
Drive, Suite 102, Ft. Mitchell, KY 41017.

During our A+ Living Spaces Sales Event, make a smart choice and 
take advantage of lower mortgage payments for two years with the 
2-1 fixed rate buydown option from our preferred lender, First Equity 
Mortgage. It could save you thousands of dollars.

 How does a 2-1 buydown work to finance your home? Your payments 
will be based upon an effective interest rate 2% lower than the original, 
locked-in rate in year one. In year two, your payments will be based 
on a rate that is 1% less. Sounds pretty good, right? Drees Homes is 
covering the difference between what your payment typically would 
be and the adjusted, bought-down rate when you contract to purchase 
a select quick move-in home between August 1 - August 31, 2024, and 
close by September 15, 2024. Don’t miss out!

FIND YOUR HOME!

ABoR Broker Forum: 2024 
President Kent Redding, 2024 

President Elect Brandy Wuensch 
and David Pruitt of eXp Realty

http://dreeshomes.com/realtors
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
https://www.dreeshomes.com/new-homes-austin/?view=quick-move-in-homes
https://www.dreeshomes.com/new-homes-austin/?view=quick-move-in-homes
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5 ONSITE SCHOOLS
A+ for

When the sun sets on summer, the fun continues at Santa Rita Ranch! 

Our students can walk, bike, or carpool with neighbors to five on-site 

schools, including three new schools opening this fall. There is also an 

onsite daycare! Convenience + safety + fun = a smart choice for 

parents, and happy times for kids! Tour move-in-ready homes and be 

in your happy new home for the happy new school year.

DIVINE SAVIOR PRIVATE SCHOOL
PreK – 12th Grade  |  High School Opening Fall 2024

SAN GABRIEL ELEMENTARY SCHOOL
K – 5th Grade 

Opening Fall 2024

SANTA RITA ELEMENTARY SCHOOL
PreK – 5th Grade

SANTA RITA MIDDLE SCHOOL
6th – 8th Grade

TIERRA ROSA ELEMENTARY SCHOOL
PreK – 5th Grade  |  Opening Fall 2024

KIDS R KIDS DAYCARE

5 ONSITE SCHOOLS +
1 ONSITE DAYCARE

SANTARITARANCH.COMVisit us at

FIND YOUR MOVE-IN-READY
HOME TODAY!
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Brohn Homes TopAgent Happy 
Hour: Dave Kapur of All City Real 
Estate, Lora Spicer and Christina 
Haladyma, both of Brohn Homes

Passport to Paradise at Santa 
Rita Ranch: Diane Christy of 

Diane Christy, REALTORS and 
Ed Horne of Santa Rita Ranch

VISIT US TODAY
216 Bold Sundown, Liberty Hill, TX 78642 

STEPHANIE SWANSON
sswanson@sitterlehomes.com

214-729-7511

TWELVE FLOORPLANS
FROM 2,661 SQFT

1 ACRE LOTS

CLEARWATER 
RANCH 

ESTATE SIZED HOMES 
FROM THE $800S

Women’s Council of 
Austin Election Day

https://realtyline.us/envira/july-2023-still-images/
https://realtyline.us/envira/july-2023-still-images/
mailto:mitchg%40sitterlehomes.com?subject=
mailto:https://bit.ly/3raIgbQ?subject=
https://realtyline.us/envira/july-2023-still-images/

