
In the realm of real estate, the implications of property liens can be significant, affecting both 
buyers and sellers. While many are aware that banks can claim a home if a borrower defaults on a 
mortgage or home equity loan, several other creditors can also stake a claim to a property through 
liens. Grasping the nature of property liens is crucial for real estate agents, enabling them to assist 
clients effectively in navigating these potential obstacles.

What Is a Property Lien?

A property lien is a legal right that a creditor holds over a debtor’s property, allowing them to 
secure the repayment of an owed amount. When a lien is placed on a property, the creditor gains 
the authority to foreclose on that property if the debt remains unpaid.

To establish a lien, creditors must file their claim with the appropriate county office, and the 
procedures may vary by state. Generally, creditors will inform debtors about the lien before it is 
officially recorded.

Different Types of Property Liens

Property liens can arise in various forms, primarily categorized as voluntary or involuntary. 

Voluntary Liens

These are liens that property owners willingly enter into, such as:

Mortgage Liens: When obtaining a mortgage, homeowners agree to use their property 
as collateral, enabling lenders to place a lien that remains until the debt is fully satisfied.

Home Equity Loans: Similar to mortgages, these loans also involve voluntary liens on the 
property

Involuntary Liens

Conversely, involuntary liens can be imposed without the property owner’s consent:

Tax Liens: Governments can place liens for unpaid property taxes, which take prece-
dence over other types of liens.

Judgment Liens: When a creditor wins a court judgment against a debtor, they may file a 
judgment lien to secure repayment.

Mechanic’s Liens: Contractors or builders can file these liens to recover unpaid services.

HOA Liens: Homeowners associations may impose liens for unpaid dues, following spe-
cific notification protocols.

The Impact of Liens on Real Estate Transactions

For real estate agents, understanding how liens function is 
vital when assisting clients in buying or selling properties. Liens 
can complicate transactions, potentially making sales impossi-
ble if not addressed beforehand. 

Key Considerations for Agents

Pre-Transaction Checks: Agents should investigate any existing 
liens on a property before a client makes an offer. Discovering a 
lien during negotiations can derail the entire process.

Short Sales: In cases where the sale price does not cover existing 
mortgage debts, agents must navigate lien implications careful-
ly to facilitate a successful transaction.

Strategies for Searching and Removing Liens
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*Total flex cash varies by community. Flex cash available To-Be-Built contracts written between 
October 1st and October 31st 2024 and the discount can be applied towards design, structural, 
and/or lot premium. See an M/I Homes New Home Consultant for more details. Offer subject 
to change without notice. Available on new business only to new customers not currently under 
contract with M/I Homes.

visit mihomes.com for more information

Receive up to  
$70,000 in Flex cash

when you build or purchase a Quick Move-In Home

IN LOVE WITH  
A NEW HOME

Founded in 1995, RealtyLine is a trade 
publication for real estate professionals. As a 
non-subscription publication, it is distributed 
by the US Postal Service to over 19k+ members 
of the Austin Board of REALTORS® (ABoR), over 
1,800+ members of the Williamson County 
Association of REALTORS® (WCREALTORS) and 
the Home Builders Association of Greater Austin, 
as well as those involved in the real estate 
industry.

It is our pleasure to be a member of ABoR, 
WCREALTORS, HBA, and have been designated as 
an honorary member of the WCR Austin Chapter. 
We are equally proud to be a Major Investor in 
TREPAC (2019, 2020). 

In advertising or editorial copy, RealtyLine is 
not responsible for viewpoints, facts, or errors 
expressed by non-staff writers. REALTOR® is 
a registered trademark. There are times when 
REALTOR® appears in this publication without 
the registered trademark symbol (®). A registered 
trademark should be assumed whenever the 
word REALTOR® appears in this publication.
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to a city, ZIP code, or even a specific MLS boundary. The 
tool offers flexible time frames — weekly, monthly, or 
yearly — so you can adapt your insights to the needs of 
any situation.

Comprehensive Reporting Options: UnlockStats 
provides detailed reports across multiple parameters, 
including buyer and seller demand, price range 
comparisons, inventory levels, and even heat maps. This 
means you can create clear, professional charts and 
graphs that address your clients’ exact concerns without 
wasting time on irrelevant information.

Learn more and get started at ABoR.com/
UnlockStats.

Data Sharing with HAR & SABOR: Expanding Your 
Market Reach

The second new benefit is a groundbreaking 
data-sharing collaboration between Unlock MLS, HAR.
com, and SABOR. By the end of this year, Unlock MLS 
subscribers will have access to three years of historical 
listing data from the Houston and San Antonio MLS 
areas without having to switch platforms. This seamless 
integration within Matrix allows agents to gather 
a broader scope of market intelligence, positioning 
themselves as regional experts. This partnership offers:

Competitive Edge: By leveraging multi-regional 
data, you’ll gain insights into how your local market 

trends stack up against other parts of Texas. Whether 
your client is curious about housing growth along major 
economic corridors or seeking to understand the impact 
of relocations on their market, you’ll have the data to 
back up your advice.

Better CMAs & Market Expertise: With access to 
detailed comparative market analyses (CMAs), you’ll be 
able to offer more accurate pricing guidance for both 
sellers and landlords. The ability to compare trends 
across different regions also provides a clearer picture of 
market dynamics, improving your client conversations 
and boosting your credibility.

Career Longevity: As the real estate market becomes 
more interconnected, having access to diverse data 
sources becomes crucial for long-term success. This 
collaboration ensures that Unlock MLS subscribers are 
equipped to stay ahead of the competition by using the 
latest insights from across the state.

Learn more about this new partnership at ABoR.
com/DataShare.

This Is Just the Beginning!

Paired with tools like Unlock MLS Research powered 
by Unlock MLS Housing Economist Dr. Clare Knapp, these 
new subscriber benefits are designed to help you thrive 
in an increasingly complex market. I hope you are as 
excited as I am to explore these exciting new features!

If you’ve been looking for a competitive edge in today’s rapidly 
evolving real estate market, the new benefits unveiled at the Unlock 
MLS Central Texas Housing Summit are bound to take your business 
to the next level. Unlock MLS has introduced two powerful tools that 
will give subscribers access to advanced market analytics and an 
exclusive data-sharing collaboration. These benefits — UnlockStats 
and a data-sharing partnership with the Houston Association of 
REALTORS® (HAR) and the San Antonio Board of REALTORS® 
(SABOR) — are game-changers for real estate professionals aiming to 
deliver more targeted advice to clients.

UnlockStats: Powerful Market Intelligence at Your Fingertips 

UnlockStats is the first of these exciting benefits, and it’s 
available exclusively to Unlock MLS subscribers. Market analysis 
has never been easier or more insightful than with this new tool, 
designed to help you make informed decisions for your business 
and clients. Whether you’re analyzing market trends for residential 
sales, leasing, or land, UnlockStats simplifies the process by 
providing pre-built reports that you can easily customize. Here’s 
why it’s a valuable tool for your business:

Straightforward & Easy to Use: Unlike many market analysis 
tools that overwhelm users with complex data, UnlockStats features 
a clean, intuitive dashboard. You won’t have to worry about making 
mistakes when customizing your reports. Everything is designed for 
simplicity, allowing you to focus on delivering actionable insights.

Hyper-Relevant Data: UnlockStats offers the granularity you 
need to wow your clients. Whether you’re preparing a listing 
presentation or consulting a buyer, you can pull data that’s specific 

KENT REDDING
2024 PRESIDENT

REALTOR®
Berkshire Hathaway TX Realty

Unlock MLS Introduces
Game-Changing Tools for

Real Estate Success

Austin Board of REALTORS® President’s Column

WCREALTORS Luxury Bus Tour
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      Join us in welcoming Amber to our team and experience the difference that expertise and
dedication can make in your title insurance needs!
      Amber's extensive background spans over two decades in the real estate industry, including
new construction, re-sale, and investments. Amber is uniquely positioned to understand the
needs of real estate agents and their clients. Whether navigating complex transactions or
seeking insightful guidance, Amber is here to support you every step of the way!

Amber McCubbin
Visit our website at prioritytitleus.com

Welcome, Amber!

Market Manager, Houston

The Williamson County Association of REALTORS® is ringing 
in the holiday season with its annual “Deck the Halls” event, and it’s 
bigger and merrier than ever! The community is invited to join the 
festivities on Saturday, Nov. 9, from 10 a.m. to 1 p.m. at the associ-
ation’s office, 123 E. Old Settlers Blvd. in Round Rock, Texas. This 
family-friendly event offers free photos with Santa Claus, making it the 
perfect opportunity to invite your clients for a fun holiday outing.

Whether it’s for holiday cards or just to capture special memories, 
Santa will be there, ready to hear Christmas wishes and pose for pic-
tures with children and families. But that’s not all! Attendees can enjoy 
a variety of activities designed especially for kids, along with delicious 
snacks and hot cocoa to keep everyone in the holiday spirit. What bet-
ter way to enjoy the start of the festive season than with a community 
gathering filled with laughter and joy?

In the true spirit of giving, “Deck the Halls” also features a holiday 
toy drive benefiting children in need. Guests are encouraged to bring 
new, unwrapped toys or make a monetary donation to support the 
Austin Angels Society, which provides assistance to foster children. 
Your donations will help brighten a child’s holiday season, making this 
event not just about celebrating but also about giving back.

Toy drive donations will continue to be accepted after the event. 
From Nov. 14 to Dec. 13, anyone can drop off new, unwrapped toys at 
the association’s office. This extended donation window allows more 
opportunities for people to participate and help make a difference for 
children in foster care. Every toy collected will go toward bringing joy 
to kids who need it most during the holidays.

In addition to the live event, an online Christmas tree auction 

KIM DALE
2024 PRESIDENT

REALTOR®
Realty Texas

Deck the Halls with Holiday 
Cheer and Photos with Santa — 

A Free Community Event!

Williamson County Association of REALTORS® President’s Column

Brohn Homes Dusty Boots Tour: Jasmine 
Chowdhury of Walzel Properties and Chris 

Hernandez of Realty One Prosper Group

ABREP Monthly Luncheon: Briana Lacey-King, 
Janea Merriewether of Capital Title, Jonna 
LaGrone-Haynes of Keller Williams Realty, Victoria 
Feather and Diane Myers, both of Captial Title

will be held from Nov. 6-13. Fully decorated Christmas 
trees and other holiday items, donated by local businesses 
and individuals, will be up for bidding, with all proceeds 
supporting foster children. It’s a fun way to add some 
beautiful holiday décor to your home while contributing 
to a great cause.

So, whether you’re coming to enjoy some festive fun, 

snag a picture with Santa, or bid on a beautiful tree, “Deck 
the Halls” is an event you won’t want to miss. Spread the 
word to your friends, family, and clients — it’s a perfect 
opportunity to kick off the holiday season together!

For more details, visit the Williamson County 
Association of REALTORS® website at wcrealtors.org/
deck-the-halls.

mailto: mschwartz@prioritytitleus.com
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ABoR Housing Summit: Lauren 
Neil-Jeffery and 2024 President 
Kent Redding, both of Berkshire 
Hathaway Texas Realty

Understanding Home Equity in 
Retirement with Stewart Title

WCREALTORS Luxury Bus Tour: 
Tracy Talkington of SouthStar 
Bank, Tommie Acquisto and Tony 
Wilson, both of Pure Realty

Austin YPN REALTOR Safety Event

WCREALTORS Luxury Bus Tour: Guy 
Mehner, Sydney Bailey, Sara Coltharp and 
Jack Daneshvar, all of Drees Custom Homes

©2024 The Drees Company. All rights reserved.

*Advertised interest rate of 4.99% has a 5.052% ANNUAL PERCENTAGE RATE (APR) based on a conventional 30-year fixed rate mortgage on an owner-occupied home with a sales price of $500,000, loan amount of $400,000, 760 credit score and 20% down payment with no subordinated financing allowed. The APR does not consider any other loan specific 
finance charges you may be required to pay. Conventional loans only, cannot exceed conventional limits, high balance, government, adjustable rate and jumbo loans are excluded. Subject to credit approval. Availability of advertised rate is limited and is on a first come, first serve basis and only available until commitment pool is filled. Some buyers may not 
qualify for this loan or this rate. Offer cannot be combined with any other incentives.

Rate valid on firm, non-contingent purchase agreements for eligible, owner-occupied, quick move-in homes that have been accepted by Drees Homes between October 1 - 31, 2024, and the home closes by November 30, 2024 with First Equity Mortgage Inc., an Equal Housing Lender licensed by the Texas Department of Savings and Mortgage, License #SML; 
NMLS #21157 (www.nmlsconsumeraccess.org). Buyer is not required to finance through First Equity Mortgage Inc. to purchase a Drees Home; however, they must use First Equity Mortgage to receive this promotional rate. Other restrictions may apply. Drees Custom Homes and First Equity Mortgage Inc. reserve the right to modify and/or terminate the promotion at 
any time. First Equity Mortgage Inc. is a wholly owned subsidiary of The Drees Company located at 211 Grandview Drive, Suite 102, Ft. Mitchell, KY 41017. Contact your First Equity Mortgage Inc. loan officer for details.

Making a Move Doesn’t Have to Be Scary With 
Rates As Low As 4.99% (5.052 APR)*!

Looking to Buy a Quick Move-In Home? Take advantage of limited- time, 
competitive conventional loan financing!

No tricks, all treats with this spook-tacular, below-market conventional loan 
financing that will surely be the magic potion to keeping your budget in check if you 
qualify. This limited-time, competitive fixed rate financing of 4.99% (5.052% APR) 
is available from October 1 - 31 on qualifying quick move-in homes that close by 
November 30, 2024 with First Equity Mortgage Inc.

4.99% (5.052 APR)
FIXED RATE FINANCING!*

FIND YOUR HOME!

https://www.dreeshomes.com/new-homes-austin/?view=quick-move-in-homes
https://www.dreeshomes.com/new-homes-austin/?view=quick-move-in-homes
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Following that, our 2nd Annual Designer Purse Bingo 
on Oct. 23 will bring a fun and exciting opportunity to net-
work and engage with fellow industry professionals. Don’t 
miss your chance to take part in this fabulous event!

There has never been a better time to get involved 
with the Women’s Council of REALTORS Austin. I encour-
age you to reach out, attend an event, and see firsthand 

how the Women’s Council is more than just a network—
it’s a family dedicated to lifting each other up. Together, 
we will rise, redefine success, and continue to lead the 
way in 2025.

We look forward to seeing you at our upcoming events 
and hope you’ll become an integral part of this extraordi-
nary journey. And don’t forget to follow us on social!

As the 2024-25 President of the Women’s Council of REALTORS 
Austin, I am honored to share a glimpse into our week of collaboration, 
leadership, and education at the Leader Summit in Galveston. Our 
2025 board came together not just as colleagues but as a united team 
committed to creating a lasting impact on our local real estate commu-
nity. The energy and synergy we built during the summit will drive us 
forward, and we can’t wait to bring this momentum back to Austin.

This past week was a true experience of the importance of 
connection within our industry. As we work on our 2025 calendar, the 
focus is clear: growth through leadership and collaboration. We’re 
excited to enhance our partnerships with industry affiliates, ensuring 
that together we can elevate the standards of service and success in 
our market.

Our network isn’t just for seasoned professionals. Whether you’re 
a new REALTOR looking to establish yourself or an experienced agent 
aiming to grow your leadership and business, the Women’s Council 
of REALTORS Austin provides unparalleled opportunities for growth. 
This is a place where business thrives, but even more importantly, it’s 
where leaders are developed. Our community supports, educates, and 
uplifts one another like no other.

We are thrilled to invite you to two upcoming events that show-
case the value of being part of our network. On Oct. 16, we’ll host 
Redefining Success: Innovation Day, where we will dive into what it 
truly means to succeed in real estate. Spoiler alert: It’s about far more 
than just how many homes you sold. It’s about the impact you make in 
your clients’ lives, your community, and your own journey of personal 
and professional growth.

TANYA CHAPPELL
2024-2025 PRESIDENT

REALTOR®
Pacesetter Properties

Leading with Purpose and 
Exciting Events Ahead

Women’s Council of REALTORS® - Austin Chapter President’s Column

UPCOMING ZOOM MASTERCLASS -
WITH 7-TIME BESTSELLING AUTHER JAY BAER

Thursday November 14th
12-1pm Central

BROCHURE

Hosted by your friends at Choice Home Warranty

Kyle Taylor

512-948-2256
ktaylor@chwpro.com

512-734-6089
mbarringer@chwpro.com

Melissa Barringer

Senior Account Executive

Area Account Manager

https://chwpro.com/masterclass/

ZOOM - Scan QR code to
register

REGISTER

The 3 Unbreakable Rules to Exceed Buyer/Seller Expectations

PLEASE JOIN US FOR OUR

ABoR Housing Summit: Alina Pitu 
of Morris Green Properties and 

Lori Goto of Encore Real Estate

WCREALTORS Luxury Bus Tour: 
Lily Hernandez and Robert Butler, 

both of Keller Williams Realty
TREPAC Bowling Night: Joseph 
Towns of Keller Williams Realty

https://chwpro.com/masterclass/
mailto:ktaylor%40chwpro.com?subject=
mailto:mbarringer%40chwpro.com?subject=
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Scoot your Boots over to Lariat’S

h O M EStampede
k

Come rope in a home in Liberty Hill !

We have homes ready & rarin’ to go!
5 BUILDERS - 10 FURNISHED MODELS

FROM THE $350s+  |  L ARIATLIBERT YHILL.COM
ASHTON WOODS  |  CHESMAR HOMES  |  L ANDSEA HOMES  |  PERRY HOMES  |  TRI POINTE HOMES

ABREP Monthly Luncheon: Ola 
Thompson and Kim Whitlock, 
both of Keller Williams Realty

Austin YPN REALTOR Safety Event: Jordan 
Richardson Ray of Austin Portfolio Real Estate, 
Michael Coleman of SoCo Advisory Group 
and Ramsey Duncan of Spyglass Realty

ABoR Housing Summit: Michael Cobb; 
Kyle Taylor and Melissa Barringer, 

both of Choice Home Warranty; and 
Sudhakar Karumuri of SKTXINC 

Property Liens: Continued from front page

Identifying liens on a property is a critical 
part of due diligence. Here are several methods 
for agents to uncover this information:

1. Title Companies: Hiring a title compa-
ny can provide a detailed report on any 
liens.

2. County Recorder’s Office: Agents 
can access property records directly 
through local government offices.

3. Online Resources: Various websites 
offer property record searches for a fee.

To remove a lien, there are two main
approaches:

Court Order: If the lien is deemed inval-
id, a court can be petitioned to have it 
removed.

Paying the Debt: If valid, settling the 
outstanding amount and obtaining a 
lien release document is necessary. This 
document must then be filed with the 
county recorder’s office to officially re-
move the lien.

Real estate professionals must equip them-
selves with knowledge about property liens to 
better serve their clients. Liens can lead to com-
plex sales processes, and an informed agent can 
provide valuable guidance, ensuring smoother 
transactions and aiding clients in overcoming po-
tential obstacles. By understanding the nuances 
of property liens, agents can enhance their effec-
tiveness and support clients in navigating the in-
tricate landscape of real estate.
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How to Sell 100 Homes 
in a Year: Lorena 

Zuniga of Capital Title 
and Chad Goldwasser 

of eXp Realty

2-1
BUYDOWN
OR CHOOSE

MUST CONTRACT
IN OCTOBER

RATES 
STARTING 

AS LOW AS 

TOWARD
CLOSING 
COST2%

Save on select quick move-in homes* at REDUCED PRICES plus 
2-1 BUYDOWN FINANCING off current market rate.** 

Must use preferred lender Carrie Hundley, First United Mortgage Group NMLS #614065.***

*Offer based on accepted contract starting 10/1/2024. Offer subject to change without notice. Terms and conditions apply. **Market rate subject to change at
anytime. See sales manager for details. ***First United Bank (NMLS #400025) is a licensed lender in Oklahoma and Texas. The content in this advertisement is for
informational purposes only. This is not an offer for extension of credit or commitment to lend. All loans subject to program guidelines and final underwriting
approval. Not all applicants qualify. Information and pricing are subject to change at any time and without notice. Actual rates may vary based on market condition.

4.125% **

WCREALTORS Luxury Bus Tour

TREPAC Bowling Night: Lorrie 
Kennedy of Classic Realty

Barksdale Brunch & Browse: Chris Bear of eXp 
Realty and Stephanie Redding of M/I Homes

ABoR Housing Summit: Lockie Ealy of 
Ealy & Co Real Estate, Ashley Jackson of 
Compass and Emily Chenevert of ABoR

https://bit.ly/3ZwIkj7
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VISIT US TODAY
216 Bold Sundown, Liberty Hill, TX 78642 

STEPHANIE SWANSON
sswanson@sitterlehomes.com

214-729-7511

TWELVE FLOORPLANS
FROM 2,661 SQFT

1 ACRE LOTS

CLEARWATER 
RANCH 

ESTATE SIZED HOMES 
FROM THE $800S

WCREALTORS Luxury Bus Tour: 
Pamela Pfeil and Jana Maloney, 
both of eXp Realty and Charlee 
Zimmermann of AGandy & Co.

AMBA Oktoberfest Happy 
Hour: Rachelle Rowan, Daniele 

Souza and Justin Lawhorn 

Leander City Update: Hope Wells of 
Urban to Suburban Realty, Ruby Johnson 

of Pure Realty and Darian Rausch

Austin YPN REALTOR Safety 
Event: Christina Bietler and Phillip 
Chang of MODUS Real Estate 

WCREALTORS Luxury Bus 
Tour: Scarlett Hao of Realty 

Texas and Guy Mehner of 
Drees Custom Homes

mailto:https://bit.ly/3raIgbQ?subject=
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for different clients. Perhaps you have clients in South 
Austin who are curious about how much their home has 
appreciated or a family in East Austin wondering if it’s 
the right time to move. Providing specific data about their 
neighborhood and offering insights that matter to them 
shows you care about their unique situation. Plus, you’re 
giving them valuable information that helps them make 
informed decisions about their future. It’s more than 
just numbers; it’s a way to show you’re invested in their 
journey.

Personalized Video Messages: In today’s fast-paced 
world, nothing says “I’m thinking about you” quite like a 
personal message. But we’re all so busy, and face-to-face 
meetings aren’t always possible. That’s where person-
alized video messages come in. Take a few minutes to 
record a short, personal video text for some of your key 
clients. It could be as simple as, “Hey Sarah, I was driving 
by your neighborhood the other day and thought of you. 
Hope you and the family are doing well! Let me know if 
you need anything.” It doesn’t have to be long, but the 
personal touch of seeing your face and hearing your voice 
will make a lasting impact.

Small Client Appreciation Events: Fall is the perfect 
time to host small, intimate client appreciation events; 
they don’t need to be fancy or over the top. A cozy coffee 
gathering, a backyard barbecue, or even a small group 
hike through local trails can be the perfect way to connect 
in a laid-back setting. The key is to make your clients feel 
appreciated without overwhelming them. Keep it person-
al, simple, and heartfelt. These small events allow you to 
deepen those relationships naturally and meaningfully 

while reminding clients that you value them beyond the 
transaction.

End-of-Year Strategy Sessions: As the year wraps up, 
many people think about what’s next. This is an excellent 
opportunity to offer your clients an end-of-year real es-
tate strategy session. It’s not a sales pitch but a check-in to 
see where they are and how you can help them plan for 
the future. You can discuss their real estate goals, whether 
they’re considering upgrading, downsizing, or investing. 
Offering your time to help them strategize for 2025 shows 
you’re there to support them long-term and positions you 
as someone who cares about their success, not just the 
next deal.

Holiday Gratitude Campaign: There’s something 
special about the holidays that makes people pause and 
reflect. This is the perfect time to send personalized, 
handwritten thank-you notes to your clients. Yes, hand-
written! A thoughtful, handwritten note can make all 
the difference in a world full of emails and texts. Take a 
moment to express gratitude for their trust and business 
over the past year. A simple “thank you” can go a long 
way in making clients feel appreciated and remembered. 
It’s a small gesture, but it leaves a big impact, especially 
when it comes from the heart.

Real estate isn’t just about houses; it’s about people. 
By finding unique and personal ways to connect with 
your database, you’re doing more than just keeping in 
touch—you’re building lasting relationships. So, take this 
season as an opportunity to reach out, reconnect, and 
remind your clients that you’re there for them—now and 
in the years to come.

SONIA GUARDADO
2024 TEXAS PRESIDENT

REALTOR®
Magnolia Realty

Strengthening Bonds: Five 
Heartfelt Ways to Reconnect 

with Clients This Fall

Texas Residential Real Estate Council President’s Column

In real estate, relationships are the foundation of everything we 
do. But here’s the thing: Just as a home needs upkeep, your relation-
ships with clients need tending, too. The fourth quarter of 2024 is the 
perfect time to reconnect meaningfully with your database, ensuring 
solid and long-lasting connections.

The fall and holiday seasons are naturally reflective times. Peo-
ple are thinking about what they’ve accomplished this year and what 
their goals are for the next. That’s where you come in. By reaching 
out thoughtfully, you can remind your clients that you’re not just 
there when they need a house—you’re there to support them through 
every season of life. Here are five unique ways to do just that.

Tailored Market Updates: Everyone loves a market update, 
but here’s the trick—it must feel personal. Austin is such a dynamic 
city, and no two neighborhoods are alike. So, rather than sending 
a generic email with general stats, take the time to tailor updates 

See a David Weekley Homes Sales Consultant for details. Prices, plans, dimensions, features, specifications, materials, 
and availability of homes or communities are subject to change without notice or obligation. Illustrations are artist’s 
depictions only and may differ from completed improvements. Copyright © 2023 David Weekley Homes - All Rights 
Reserved. Austin, TX (AUS-23-003360)

Homes from the mid $300s to  
$1 million+ in the Austin area

512-767-1757

A David Weekley Homes Sales Consultant with Real
Estate Agent Mindy Fung and Vickie & Charles Taylor

https://austinrealpros.com/
https://www.davidweekleyhomes.com/page/real-estate-agents
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WCREALTORS Luxury Bus 
Tour: Ryan Johnson, Trish 

Aikman, Shannon Bertrand 
and Darla Ekrut, all of The 

Hollows on Lake Travis

Navigating the New Market: 
Scott and Linda Verastegui, 

both of Amazing Realty

ABoR Housing Summit: Kacy 
Dolce of Kuper Sotherby’s Int’l 

Realty and Jonna LaGrone-
Haynes of Keller Williams Realty Brohn Homes Dusty Boots Tour

AREAA Homebuyer Workshop: 
Enrique Benitez of Global Capital 

Realty, Joe Roach and 2024 AREAA 
President Tosha Chang

TREC PROVIDER #4530 | #0005 | OPEN TO THE PUBLIC

AUSTIN CAMPUS
13801 RANCH ROAD 620 N
AUSTIN, TX 78717

CALL A CAREER COUNSELOR TO ENROLL

512-244-3545
www.ChampionsSchool.com

MODERN APPROACHES 
TO REAL ESTATE BUSINESS

18-HOUR CE PROGRAM

Thursday 
8:30 AM – 7:30 PM

Friday 
8:30 AM – 5:30 PM

LEARN ABOUT

•  Generational marketing tactics

• Emotional intelligence in business 

•  The Landlord and Tenant Act

• Lease termination, repairs, and health & safety

•  Includes mandatory 8-Hour Legal I & II 
and 3-Hour Contract Review

Nov 21–22
Austin Campus

$119

$25NEW 2-HOUR CE ELECTIVE  
BEYOND THE VERDICT: 
THE NAR SETTLEMENT EXPLAINED
 
This beneficial course provides a deeper 
understanding of the recent commission lawsuit 
settlements and the subsequent mandatory 
practice changes resulting from those 
settlements. 

 CHAMPIONSLIVE 

Nov 6 Wed 9 AM - 11 AM

Nov 12 Tue 7 PM - 9 PM

Nov 17 Sun 2 PM - 4 PM

Dec 10 Tue 7 PM - 9 PM

Dec 13 Thu 3 PM - 5 PM

Dec 15 Sun 2 PM - 4 PM

MORE REAL ESTATE ELECTIVE CE AVAILABLE HOURS COURSE #

Ownership Variations and Valuations 7 50052

Success Strategies 4 47859

Easy Steps for Using the Buyer's Representation Agreement 2 47918

Flood Red Flags 2 48134

How to Prepare Your Personal Business Plan 2 46301

Polish and Professionalism in Real Estate 2 48609

Property Tax Remedies 2 48132

Introduction to Artificial Intelligence 2 45228

Real Estate Investing 2 48130

Real Estate Disruptors 2 48128

Real Estate Trends 2 48136

Selling to Different Generations 2 48757

The Truth-In-Lending Disclosures 2 48140

Writing and Understanding a Policies and Procedures Manual 2 49274

Avoiding Costly Fair Housing Mistakes 1 45539

Positively Outstanding Client Service 1 49269

Courses: Legal I 47600; Legal II 47601; Technology Update 47564; Contract Review 44460; Landlord/Tenant Rights; 45377; Emotional Intelligence 46133;  ABR 39438; Beyond 505078

https://www.championsschool.com/real-estate/tx/sae/?utm_source_platform=1%2F2%20page&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=resource%20guide
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TREPAC Bowling Night: Sonia 
Guardado of Magnolia Realty and 
Leslie Cantu of Texas REALTORS 

Leander City Update: Kristy 
Smallwood of Austin Title; Devona 

Groneck, Shauna Goodwin and 
Cariann Gilmore, all of Capital Title 

Barksdale Brunch & Browse: Trinity 
Gonzales of ENRG Realty and Jasmine 
Cowdhury of Walzel Properties

Austin YPN REALTOR 
Safety Event: Ian Grimes 

of The Agency Austin 
and Michelle Windle

Priority Settlement Group of 
Texas Buyer Scripts CE Class

Brohn Homes Dusty Boots 
Tour: Crystal Reininger, Holly 
Bunting and Sarah Thompson, 
all of CB&A REALTORS, 

https://southstarbank.com/loanofficer/dylan-wald/
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The
Great 

Pumpkin
Patch

F A L L  F E S T I V A L

SATURDAY & SUNDAY  |  OCT. 19-20
10AM - 6PM

Join us for this wonderful, family-friendly fall festival at La Cima, where 
you can enjoy loads of fun with the family and pick out your favorite types 
of pumpkins to bring home! We’ll have plenty of activities for the kids 
and gorgeous family photo opportunities. While you’re here, you can 
drop by any of our beautiful builder models and learn about new home 
opportunities at La Cima. Come by and enjoy the fun!

  Find Your  
Perfect Pumpkin

 Pumpkin Decorating

 Pumpkin Smashing

 Family Photo Opps

 Face painting

 Cotton candy

Featuring:

LA CIMA AMENITY CENTER 
301 Central Park Loop (San Marcos 78666)

Scan the QR code or  
visit us online at: 

LaCimaTX.com

https://bit.ly/48a6UtU
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Hymeadow – Hays County, TX 
Edgebrooke – Pflugerville, TX  
Casetta Ranch – Kyle, TX 
Trace – San Marcos, TX 
Cross Creek - Cedar Park, TX

Double Eagle Ranch – Cedar Creek, TX 
Oaks at San Gabriel – Georgetown, TX 
Harvest Ridge – Elgin, TX  
Cloverleaf - Austin, TX
Clear Creek - Round Rock, TX

With So Many Incentives,  
See Available Homes Today! 
At Brohn, we are always looking for ways to help home shoppers and even with 
the current market trends, our incentives keep fixed interest rates and monthly 
payments surprisingly low. 

New quick move-in homes available throughout Greater 
Austin.

You're still doing the work, 

We're still giving the perks

And 4.5% 30-Year Fixed Rate FHA (5.256% APR)* 
PLUS $0 Closing Costs for Your Buyer

For All Homes Closing in August

New Homes $230s - $500s+ 
BrohnHomesAgents.com  |  512-643-5400

Partner

1st Closing

3%%
COMMISSON

Ambassador

2nd Closing

4%%
COMMISSION

Elite

3rd Closing

5%%
COMMISSION

 ©CMG Mortgage, Inc. dba CMG Home Loans, NMLS# 1820, is an equal housing lender. Registered Mortgage Banker with the Texas Department of Savings and Mortgage Lending. To verify our complete list of state licenses, 
please visit www.cmgfi.com/corporate/licensing and www.nmlsconsumeraccess.org. All loans subject to credit approval and only eligible with CMG Home Loans, Brohn’s lender partner. This incentive only valid on select spec 
homes that are contracted on or after 7/2/24 and close by 8/30/24, while funds last, and finance with CMG Home Loans. Offer is for a limited time only and can be stopped at any time and with no prior notice. Please see a 
Brohn Homes Sales Consultant for complete details. Flex cash offers vary per home and per community. The flex cash amount is contingent on the price of the home and only valid on participating homes and in participating 
communities. Speak to a Brohn Homes Sales Consultant for details on participating homes and participating communities. If using flex cash to reduce the price of the home, the reduction cannot bring the home price below 
base price. *Rate provided 7/2/2024. Payment example: Stated rate may change or may not be available at time of rate lock. If you bought a $350,000 home with a 30 year loan at a fixed rate of 4.50% (5.256% Annual 
Percentage Rate), with a down payment of 3.5%, for a loan amount of $343,660 (including upfront mortgage insurance premium), you would make 360 monthly payments of $1,741.00. Payment stated does not include 
mortgage insurance, taxes and homeowners insurance, which will result in a higher payment. The flex cash amount is contingent on the price of the home and only valid on participating homes and in participating communities. 
Speak to a Brohn Homes Sales Consultant for details on participating homes and participating communities. The flex cash can only be used in one of the four ways shown in this advertisement, including reduction in purchase 
price (not being less than base price of home) or applying towards closing costs, or long term rate locks or buying down the interest rate (specific interest rate and associated APR fluctuate on a daily basis and change due to 
individual situations). Offer may not be used with any other discounts, promotions or interest-only/buy-down and second lien products. This offer is subject to changes or cancellation at any time at the sole discretion of CMG 
Home Loans. Additional restrictions/conditions may apply. This is not a commitment to lend and is contingent on qualification per full underwriting guidelines.  These rates are not guaranteed and are subject to change.This is 
not a credit decision or a commitment to lend.This is a limited time incentive programthat can be stopped at any timeand withno prior notice.Real Estate Agent BonusProgram available only when your client closes on a home 
ina participating Brohn Homes community pursuantto a contractyour client signsand executes on or between 1/1/24and12/31/24. Bonus will be dictated by orderof closing: 3% upon first closing, 4% upon secondclosing, and 5%
upon third closing and thereafter on contracts written by 12/31/24.All bonuses will be paid at closing. Payments of total commissions and bonuses will only be made toactively licensed Texas brokers. Bonus paid to Broker upon 
client’s successful closing and funding and is based on the original contract price as stated in the Purchase Agreement, excluding any Seller incentives, subsequent change orders, re-writes, or upgrades.Broker is responsible 
forall applicable taxes. Since seller reserves the right to modify or discontinue this program at any time withoutnotice, please call the applicable sales center in advance to confirm that the program is still in place. Bonus/
commission offer not valid for Purchase Agreements signed by buyer prior to publication of this advertisement.Commission cannot be used with any other special offers.Maynotbe combinedwith any otherbroker bonuses or 
offers. Please see a Brohn Homes Sales Consultant for complete details. Clayton Properties Group, Inc. Formerly known and Qualifiedtodo business in Texas asCMH Parks Inc. DBA Brohn Homes reserves the right to make 
changes to pricing, floor plans, specifications, features, dimensions, elevations, and incentives without prior notice.  

Navigating the New Market: 
Chad Goldwasser and David 

Schnieder, both of eXp Realty

David Weekley Homes Brunch and Tour at Nelson Village

Leander City Update: Diane Czajka 
of JB Goodwin REALTORS, Cheryl 
Scully of Austin Title and Courtney 
Wiegel of JB Goodwin REALTORS

AMBA Oktoberfest Happy Hour: 
Tara Rock and Kate Couture

TREPAC Bowling Night: Kimberly McGarry, 
Jennifer Johnson, Barbara Jamerson and 
Elda Telle, all of Stewart Title

mailto:https://bit.ly/3raIgbQ?subject=
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WWW.AUSTINTITLE.COM

Meet Our
North Mopac

Team

Chera Carthrae Johnson, Business Development 
Chera@austintitle.com 

512-574-6310 Mobile 
 
 
 

Blair Renner, Business Development 
Blair.Renner@austintitle.com 

512-560-1220 Mobile 

Kelly Croxton, Business Development 
Kelly.Croxton@austintitle.com 

512-699-9463 Mobile 
 
 
 
 

NORTH MOPAC OFFICE - 512-459-7222 OFFICE/ 512-459-7460 FAX
STONEBRIDGE PLAZA II/9600 NORTH MOPAC EXPRESSWAY, SUITE 125, AUSTIN, TX 78759

 
 

Troy Conover, SVP/Commercial Escrow Officer
Troy.Conover@austintitle.com

 
 

Melissa Maio, AVP/Escrow Officer
Melissa.Maio@austintitle.com
Team.Maio@austintitle.com

Ashley Guerra, Escrow Officer
Ashley.Guerra@austintitle.com
Team.Guerra@austintitle.com

 

Mark Beane, AVP/Escrow Officer
Mark.Beane@austintitle.com
Team.Mark@austintitle.com

Cat Boyle, Escrow Officer 

Amy Weaver, AVP/Escrow Officer
Amy.Weaver@austintitle.com
Team.Weaver@austintitle.com

 

Bonni Carpenter, AVP/Escrow Officer
Bonni.Carpenter@austintitle.com

Team.KB@austintitle.com
 

Ernie Perez, Escrow Officer
Ernie.Perez@austintitle.com
Team.Perez@austintitle.com

EXPERIENCE   •    SECURITY   •    INTEGRITY

 Catherine.Boyle@austintitle.com
Team.Boyle@austintitle.com

 

EXPERIENCE   •    SECURITY   •    INTEGRITY
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Navigating the New Market: Irene 
Capistran; Jaziel Castro and Rick Fonseca, 
both of Keller Williams Realty and 

Austin YPN REALTOR 
Safety Event: Isabella 

Correa and Aaron 
Mullens, both of The 

Mullens Group

Austin YPN REALTOR 
Safety Event: Marq 

Haverty of Keller 
Williams Realty

Barksdale Brunch & 
Browse: Tanya Scafe of 
Pure Realty and Ramon 
Valeriano of LPT Realty

Sitterle Homes Parmer Ranch 
Savings Event: Chris Mitchell of 
eXp Realty and Jerrel Reynolds 

of Sitterle Homes 

Leander City Update: 
Alisha Austin of 
Homes in Heels 

Realty and Stephanie 
Marek of Austin Title

https://southstarbank.com/loanofficer/bill-staley/?utm_source_platform=1%2F4%20page&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=bill%20staley
https://southstarbank.com/loanofficer/tracy-talkington/
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FAMILY TIME ON THE PATIO

HOLIDAY
GIFT GUIDE

Your clients don’t want to shop for homes during the holidays — they want 
to be in their new home for the holidays! And Santa Rita Ranch builders are 
ready to make that happen, with dozens of homes in a range of price points 
ready now. Take a peek at what we’re calling our holiday gift guide to see 
what’s available that might be right for your client — and make sure to look 
at the limited-time builder incentives that will make buying a home easier. 

We hope to see you and your clients soon in Santa Rita Ranch!

Call it our

WINE ROOM

AT HOME SPA DAY

UNINTERRUPTED SLEEP

WALK-IN CLOSET

CASTLEROCK COMMUNITIES • CHESMAR HOMES • COVENTRY HOMES

GFO HOME • HIGHLAND HOMES • PERRY HOMES • PULTE HOMES

SCOTT FELDER HOMES • SITTERLE ESTATE HOMES / SITTERLE TOWNHOME

TAYLOR MORRISON • TOLL BROTHERS • WESTIN HOMES

SANTARITARANCHAUSTIN.COM  |   504 EXPLORATION CIRCLE, LIBERTY HILL, TX 78642



2020 OCTOBER 19, 2024  - NOVEMBER 20, 2024 | REALTYLINE.US PUTTING A FACE ON REAL ESTATE SINCE 1995™

https://independencetitle.com/?utm_source_platform=full%20page&utm_creative_format=realtyline%20print%20digital&utm_marketing_tactic=grateful
mailto:mitchg%40sitterlehomes.com?subject=

