
If you follow market trends for residential real estate in Central Texas, then you know that the busiest time of 
the year for REALTORS is from May through September. According to reports published by Texas A&M University 
Texas Real Estate Research Center, the summer months are by far the most popular time for buyers and sellers in 
the Austin-Round Rock area, with late spring and early fall trailing closely behind.

There’s nothing really surprising about these trends, especially if you’re the one out there pounding the side-
walk and showing properties. Then you know exactly when you’re putting the most mileage on your vehicle. What 
might be surprising, though, is that December — a notoriously busy time of the year for shoppers, travelers and 
holiday revelers — is also a pretty serious time of the year for house-hunters.

A lot of brokers and agents notice that their schedules tend to pick up after the start of the new year when 
celebrations are in the rear-view mirror. After all, says Lorrie Kennedy, the 2022 president of Women’s Council of 
REALTORS, Austin Network, during Thanksgiving and Christmastime, many clients have family in town and they 
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VISIT US ONLINE AT REALTYLINE.US

[holiday selling continues on page 12]

A FAMILY-0WNED PUBLICATION SERVING THE AUSTIN METRO AREA AND SURROUNDING CITIES

Written by RIKI MARKOWITZ / Contributing Writer

How Does The Upcoming Holiday 
Season Impacts Market Activity?

VOLUME 27, ISSUE 7  |    NOVEMBER 2022

Thursday, Dec. 8 • 6:30 to 9:30 p.m.
Georgetown Community Center

445 East Morrow Street
 

Williamson County Association of REALTORS

French Masquerade 

TICKET PRICE : $75 | TABLE OF 6: $450 | TABLE OF 10: $750

Themed "Black Tie"

2022 INSTALLATION & AWARDS

Register Now

http://realtyline.us
https://www.stewart.com/en/markets/austin.html?utm_source_platform=front%20page%20logo&utm_creative_format=realtyline&utm_marketing_tactic=stewart%20title
https://www.kbhome.com/new-homes-austin?utm_source_platform=front%20page%20logo&utm_creative_format=realtyline&utm_marketing_tactic=kb%20home
https://www.homesbyavi.com/austin/home?utm_source=realtyline&utm_medium=front%20page%20logo&utm_content=home&utm_campaign=march%202022
mailto:arien.bowersock%40thehomeloanexpert.com?subject=
https://lacimatx.com/?utm_source=realtyline&utm_medium=front%20page%20logo&utm_content=home&utm_campaign=march%202022
https://www.texasnationaltitle.com/county/austin?utm_source=realtyline&utm_medium=front%20page%20logo&utm_content=home&utm_campaign=march%202022
https://independencetitle.com/austin/?utm_source=realtyline&utm_medium=front%20page%20logo&utm_content=home&utm_campaign=march%202022
https://www.austintitle.com/?utm_source=realtyline&utm_medium=front%20page%20logo&utm_content=home&utm_campaign=march%202022
https://www.bhhstxrealty.com/?utm_source_platform=ad%20creative&utm_creative_format=realtyline&utm_marketing_tactic=front%20page%20logo
https://web.hbaaustin.com/events/2022Top%20Golf%20Tournament%20Registration-546/details?utm_creative_format=realtyline
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Debbie Ates

512-801-3543
dates@homesbyavi.com

For more information contact: For a 5 min loan approval contact:

Arien Bowersock
512-699-8306
arien@thehomeloanexpert.com

The Home Loan ExpertArea Sales Manager

www.homesbyavi.com Please Note: in our continuing effort to exceed our buyer’s expectations, specifications and materials may change without notice. This marketing 
handout is for information only and is not part of a legal contract or agreement. See your AVI Homes representative for data. Effective 9/22/21

$6500 YOUR WAY
When your client uses our preferred lender they’ll recieve

$6500 towards closing costs or purchase price.
Home sale must close by November 30, 2022. Cannot be combined with any other offer or incentive, with the exception of the Hero Loan. Homes by Avi reserves the right to change or cancel the offer without notice.

AVAILABLE ADDRESS PLAN ELEV. SQ. FT. BED/BATH PRICE

QUICK CLOSE 1015 Vista View Dr 2302 1-B 1413 3 Bed / 2.5 Bath $379,900

QUICK CLOSE 1015 Vista View Dr 1201 1-A 1413 3 Bed / 2.5 Bath $399,900

QUICK CLOSE 1015 Vista View Dr 2201 2-A 1615 3 Bed / 2.5 Bath $429,900

QUICK CLOSE 1015 Vista View Dr 2202 2-A 1615 3 Bed / 2.5 Bath $429,900

QUICK CLOSE 1015 Vista View Dr 1101 1-C 1413 3 Bed / 2.5 Bath $411,900

QUICK CLOSE 1015 Vista View Dr 1102 1-C 1413 3 Bed / 2.5 Bath $411,900

December 2022 1015 Vista View Dr 1001 3-A 1616 3 Bed / 2.5 Bath $429,900

December 2022 1015 Vista View Dr 1002 3-A 1616 3 Bed / 2.5 Bath $429,900

November 2022 1015 Vista View Dr 1102 1-C 1413 3 Bed / 2.5 Bath $429,900

December 2022 1020 Vista View Dr 2401 2-A 1615 3 Bed / 2.5 Bath $429,900

December 2022 1020 Vista View Dr 2402 2-A 1615 3 Bed / 2.5 Bath $429,900

November 2022 1020 Vista View Dr 2501 2-C 1615 3 Bed / 2.5 Bath $429,900

November 2022 1020 Vista View Dr 2502 2-C 1615 3 Bed / 2.5 Bath $429,900

Late 2022 1020 Vista View Dr 2301 2-B 1615 3 Bed / 2.5 Bath $429,900
SOLD

SOLD

https://myrealtyline.com
https://www.homesbyavi.com/austin/search-by-community/georgetown/vista-vera/the-community?utm_source_platform=full%20page%20ad&utm_creative_format=realtyline&utm_marketing_tactic=the%20poppy%20at%20vista%20vera
mailto:dates%40homesbyavi.com?subject=The%20Poppy
mailto:arien%40thehomeloanexpert.com?subject=The%20Poppy
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Learn Something New

Knowledge is power, and now is a great time to get back into the classroom and expand your 
value proposition. Stop procrastinating on that designation or CE course you’ve been meaning to 
take. Education opens doors to creativity, new ideas and other professionals whom you can learn 
from. Just one aha moment or tangible takeaway from a class can put a new tool in the toolbox for 
a sale or successful business strategy.

From ABoR Global meetings, to legal updates, to MLS best practices, ABoR offers many con-
venient tools for you to pursue professional development opportunities. You can always access 
great education through ABoR On-Air or even recorded programming like our recent Market Shift 
Conversations series. If you missed one or both events, you can still download the recordings at 
ABoR.com/MarketShift.

Revisit Your Business Plan

Let’s be honest. You wrote your business plan long ago, and it has been sitting on the side-
lines ever since. It’s time to plug back into it. Your business plan may contain a marketing strategy 
that you were too busy to dive into when the market was flaming hot. Now that you have some 
breathing room, it is time to hold yourself accountable for what you said you would do. Adjust as 
needed and rededicate yourself to your goals.

Mind Your Pennies

Look at your finances and see if there are ways you can cut expenses. Unnecessary subscrip-
tions, office supplies and fees, and marketing bells and whistles can add up quickly. As a busi-
ness owner, it’s a best practice to consistently monitor for needless spending and ensure you’re 
running a lean operation. Consider connecting with a professional CPA who can ensure you are 
adequately managing your taxes, find ways to write off expenses and help you understand your 
profit and loss margins. And of course, don’t forget about an incredibly helpful member benefit, 
NAR’s Center for Financial Wellness, which provides you with educational materials and resourc-
es for business planning and wealth building.

Do Money-Making Activities

How many lead-generating activities did you do this week? The 25-15-5 Rule is a great busi-
ness practice: 25 touches per week (such as social media messages, pop bys, texts and handwritten 
cards in the mail), 15 calls per week, and a goal of setting five appointments per week.

In short, when the market shifts, it’s time to double down on your career. Dig deep into time 
management best practices, build your business, update processes and procedures and refine 
your skill set. Reignite your sphere of influence and ensure you are deliberately reaching out to 
your client database.

ABoR Annual Meeting, November 30

We’ve had a very successful and productive year, accomplishing all of the major goals we 
set for the association and MLS. Join me as we celebrate and highlight our successes at the ABoR 
Annual Meeting on Thursday, Nov. 30. Our CEO, Emily Chenevert, and I will issue the 2023 State of 
the Association and share what you can expect from the marketplace in 2023. And you don’t want 
to miss our keynote speakers, NAR economist Dr. Jessica Lautz and Austin Mayoral Candidate 
Kirk Watson, who will give us insight into the 2023 Central Texas housing market and proposed 
housing solutions on the table. It’s going to be a great lineup, and you can register for the event on 
ABoR.com/Events. I hope to see you there.

If like me, you’ve been in this business for a long time, you 
know that working in real estate is a marathon, not a sprint. And 
while sometimes it can feel like you are in a race to the finish line, 
your fundamental business practices must remain consistent to 
ensure you can stay afloat and thrive in any given market at any 
given time. Ensuring that your business is strong enough to get you 
through tough times to capitalize on the good times is key to a long 
career as a REALTOR®.

Here are five tried-and-true business practices that successful 
real estate professionals do every day to keep their businesses thriv-
ing in any market condition.

Give Back

When you find yourself with more time on your hands, it’s time to give back. Servitude 
is a business practice that comes naturally to REALTORS®, who serve their clients every day. 
Whether it’s deepening your current charitable relationships or finding new opportunities to 
serve in your community, volunteering allows you to network with new people, give back and 
make an impact.

Bring your colleagues and team into the mix and use it as a team building exercise to 
generate goodwill internally and in your community. The ABoR Foundation is a great place to 
start. Whether serving as a Foundation Ambassador or participating in any of our volunteer 
opportunities throughout the year, there are plenty of ways to make a difference in your com-
munity and your business.

CORD SHIFLET
2022 PRESIDENT

Austin Board of REALTORS®

Five Actions to Thrive in a
Shifting Market

2023 Design Trends with Nikki Watson: Tina 
Blanton of Straight Realty, Julie Waidelich of Nest 
Properties and Crystal Parker of Straight Realty

https://myrealtyline.com
https://independencetitle.com/austin/?utm_source_platform=banner%20ad&utm_creative_format=realtyline&utm_marketing_tactic=november%202022
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888-KB-HOMES | kbhome.com 

Broker Cooperation Welcome. ©2022 KB Home (KBH). Plans, pricing, financing, terms, availability and specifications subject to change/prior sale without notice and 
may vary by neighborhood, lot location and home series. Buyer responsible for all taxes, insurance and other fees. Sq. footage is approximate. HOA applies. ARTIST’S 
CONCEPTION: Illustration may depict upgraded landscaping/options and may not represent lowest-priced homes. See sales counselor for details. AUS-564101

Coming Soon
New homes are on the way.

KB Home is excited to announce that a  
new community is coming to Lockhart. Don’t 
miss this opportunity to be among the first to 
choose a homesite and floor plan, and lock in a 
great price for the home you’ve always wanted. 
It’s the first step in building a house that’s as 
unique as you are.

Centerpoint Meadows  
in Lockhart
From the low $300s

•  1,271–2,968 sq. ft.

•  3–6 bdrms., 2–4.5 baths

•  Commuter friendly; easy access  
to Hwys. 130 and 183

•  Minutes to shopping,  
dining and entertainment  
in downtown Lockhart

•  Near sports and outdoor  
recreation at Maple Street Park, 
Lockhart Soccer Complex and 
Lockhart State Park

602 Indian Blanket St.  
Lockhart, TX 78644  
737-477-3030
From Hwy. 130, exit Boggy Creek Rd. heading 
east. Turn left on City Line Rd. and right on 
Maple St. to community entrance on the right.

https://myrealtyline.com
https://www.kbhome.com/new-homes-austin/centerpoint-meadows?utm_source_platform=full%20page%20print%20ad&utm_creative_format=realtyline&utm_marketing_tactic=centerpoint%20meadows
https://www.kbhome.com/new-homes-austin?utm_source=realtyline&utm_medium=website&utm_content=june%202021&utm_campaign=available%20homes
https://www.kbhome.com/new-homes-austin?utm_source=realtyline&utm_medium=website&utm_content=june%202021&utm_campaign=available%20homes
https://www.kbhome.com/?utm_source_platform=full%20page%20ad&utm_creative_format=realtyline&utm_marketing_tactic=difference%20is%20clear
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I'm Nicole.hey there!

Nicole.Feliciano@PriorityTitleUS.com
Cell: 512.317.6691

7600 Burnet Road, Suite 115 • Austin, TX 78757

Where we make you our top Priority!

Market Manager

REALTOR® branding is a topic that can 
be discussed from different perspectives, 
anytime and anywhere. There are multiple 
ways to brand ourselves and our business; 
social media, email, logos, taglines, pop-bys, 
promotional materials, cars, you name it — 
there’s a way to brand it.

Knowing the ins and outs of your 
community is essential to being the best 
REALTOR® you can be. Nothing gains the 
confidence of your clients like being knowl-
edgeable about a wide array of specifics 
about the location that they are seeking. 

Here at WCREALTORS, we take pride in our county, and work hard to 
make it the right place to live every day! With so much change going 
on in Williamson County, you might find yourself asking “how can I 
brand myself as the local real estate expert in my community?”

The first step in getting familiar with your local community is to 
get involved! Volunteering on your board, supporting and attending 
functions put on by the community's leaders, or simply staying on 
top of the news by reading the local newspaper are all effective ways 
to get involved and plug into your community. There are Facebook 
groups that start at the county level, scaling down to the city, and 
even the neighborhood level. These pages are geared to promote local 
events, new businesses, construction updates and other community 
news. These are great to share on your Facebook page or in your 
newsletter. An easy tool to put in your REALTOR® Toolbox.

It is imperative to network! Getting to know your local real estate 
pros is essential for the success of your business. The ease of having 
a go-to roofer, inspector, painter, landscaper, title company, mort-
gage company, etc. in your back pocket makes you look like a pro to 
your clients. Showing that you mean business! Not to mention that 
knowing reliable partners helps to keep the entire real estate process 
smooth for both you and your clients. Make sure to have your list 
with multiple companies, names and contact information so that you 
can be the go-to expert for all things real estate related. We have an 
amazing group of business partners here at WCREALTORS, and the 
list is growing every day. Come see how easy it is to work with one of 
them today.

Knowing the local statistics of the community you serve is es-
sential. Every month WCREALTORS releases market statistics that are 
posted on our Facebook page and website. Month by month, especial-
ly with this market shift, local real estate around us is changing. Our 
market statistics provide data such as number of closings, median 
sales price, price per square foot, and more for Williamson County 
and several other cities and zip codes within the county. If you need 
data related to a specific zip code or time frame, we can help.

Make sure to celebrate your clients. Nothing speaks volumes 
about your status as the local real estate expert more than sharing a 
heartwarming story of your clients' journey to homeownership. Make 
sure to update your email signature, business cards and all other 
marketing collateral with everything that you’ve done in your lifetime 
as a REALTOR®. These accomplishments don’t just have to be a list of 
your designations. Serving at the local level within your association 
by volunteering on a committee, investing in TREPAC and attending 
events are all effective ways to further plug yourself in. You might just 
find yourself earning an award such as rookie or REALTOR® of the 
year, or even a top producer award.

The events committee at WCREALTORS is dedicated to bringing a 
wide array of fun and educational programming to help you become 
a local real estate expert. From bus tours to city updates, our events 
help our members to be the first to know about new developments in 
our area. Our professional development committee also works behind 
the scenes to bring classes involving social media marketing, Canva 
workshops and more.

Last but not least, make sure that you have a subscription to 
CTXMLS in your toolbox. With just over 7.5k subscribers, spanning 
over 17 counties, you can input your listings into the local MLS that is 
syndicated to over 4,500 consumer websites across the country. Just 
think about that for a minute — literally thousands of people will see 
your listing in a matter of minutes.

We all know real estate is local. What happens in Williamson 
County is not necessarily what is happening in neighboring counties. 
By becoming engaged with your local community and REALTOR® 
association and sharing your knowledge with your clients, you will 
become — and continue to be — the go-to real estate expert. We are 
Williamson County. We are just North of Weird, and we are working 
to make our members local experts every day.

Williamson County Association of REALTORS®

New Year, New Business! Brand Yourself as the
Expert in your Local Market

MICHELE
SHERWOOD

2022 PRESIDENT Realty Texas Trunk or 
Treat: Liesa Ormsbee 

and Miguel Stapleton, 
both of Realty Texas

HCCM Golf Tournament: 
Shannon Maynard and Sherri 
Berry, both of Integrity Land Title

https://myrealtyline.com
mailto: mschwartz@prioritytitleus.com
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RealtyLine is published monthly by Caxton Publications, Inc.™ as a non-subscription 
publication for the more than 18k+ members of the Austin Board of REALTORS® (ABoR), 
the more than 1,800+ members of the Williamson County Association of REALTORS® 
(WCREALTORS) and the Home Builders Association (HBA) of Greater Austin. 

RealtyLine is a proud member of ABoR, WCREALTORS, HBA and an honorary 
member of WCR Austin Chapter. We are equally proud to be a Major Investor in 
TREPAC (2019, 2020). 

RealtyLine is not responsible for opinions or facts expressed by non-staff writers 
or for errors and any by-products in advertising or editorial copy. REALTOR® is a 
registered trademark. The word REALTOR® sometimes appears in this publication 
without the registered trademark symbol (®) to save space. Wherever the word 
REALTOR® appears in this publication, the registered trademark should be assumed.

advertising inquiries
(512) 514-3141

submission guidelines
Submit photos, press releases and calendar 

items to tawanna@myrealtyline.com.
All images must be 300 dpi and include a caption 

with first/last name and company affiliation. Press 
releases must be fewer than 300 words. Submission 
items will be included as space allows.

get in touch
info@realtyline.us
P. O. Box 81366
Austin, Texas 78708-1366

visit us online
realtyline.us
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SERVING THE AUSTIN METRO AREA AND SURROUNDING CITIES

• Lost Woods Preserve in Leander

• Parkside on the River in Georgetown

• The Colony in Bastrop

• Cascades at Onion Creek in Austin

• 6 Creeks in Kyle

• Heritage in Dripping Springs

Unwrap all the details, including our limited 
time seasonal offers at www.Mihomes.com  
AustinHoliday

To-Be-Built and Quick Move-In 
homes available in our 6 Austin 
locations:

Find the Best Gift Ever for Your Clients at M/I Homes!
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https://myrealtyline.com
https://visitor.r20.constantcontact.com/d.jsp?llr=m8ir9qebb&p=oi&m=m8ir9qebb&sit=spps6t4pb&f=e6a5a0b2-da38-4aab-b08c-647d835d37a3
https://visitor.r20.constantcontact.com/d.jsp?llr=m8ir9qebb&p=oi&m=m8ir9qebb&sit=spps6t4pb&f=e6a5a0b2-da38-4aab-b08c-647d835d37a3
mailto:doren@myrealtyline.com
mailto: tawanna@myrealtyline.com
mailto: caroline@myrealtyline.com
mailto:salesaustin@mihomes.com
https://www.mihomes.com/new-homes/texas/greater-austin/kyle/6-creeks?utm_source=shorturl&utm_campaign=product-community&utm_content=shorturl-6creeks&utm_medium=&utm_term=consumer&utm_source_platform=half%20page%20ad&utm_creative_format=realtyline%20print&utm_marketing_tactic=6%20Creeks
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— V IPP I  H . ,  TENANT

 
I have been a tenant at a property managed by Rollingwood Management for the

past several years. I have nothing but excellent things to say about Christopher and
his team. The responses for maintenance requests were always addressed within

one day. My initial leasing experience was thorough and they were Always available
to answer questions and quick to find solutions. They are truly professionals and I

can definitely recommend their services 100%!!!!

$250.00 REALTOR
REFERRAL FEE

Christopher Francis
cfrancis@rollingwoodmanagement.com

512-327-4451
 

rollingwoodmanagement.com

WE'LL TAKE IT
FROM HERE.

THRIVE
Big Businesses, Bigger Lives and
Our Biggest Birthday Bash Ever

Melanie Kennemann
775-303-6127
melaniek@kw.com

Michelle BIPPUS
512-699-3425
Michelle@kwaustinnw.com

FEB 18-21, 2023  Anaheim, California

Reserve Your Spot Now!

Blech. You know what’s worse
than a case of the holiday blues?
Being without a forever family.

 
Bud is a gorgeous, very friendly

and healthy young adult lab mix.
He has been through too many

changes and is in need of a
caring family who will help him

with his separation anxiety.
Bud likes people of all ages, as

well as other dogs and cats.
Bud is available in the greater

Austin, Texas area.

M E E T  B U D !

Bud is available and currently being fostered through
Final Fontier Rescue Project, a non-profit organization.

IS MY SISSY
OUT THERE?
NEUTERED.
HEARTWORM NEGATIVE.
CURRENT VACCINATIONS.

Drees at Clearwater Ranch: Wade 
Lindstrom of Austin City Living, Chris 

Tinnell of Compass Realty, Derrick 
Jones of Austin City Living and Mike 
Tvinnereim of Drees Custom Homes 

Women’s Council 
of REALTORS'
Bras for a Cause: 
Haley Akchurin ADOPTED!!!

https://myrealtyline.com
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Collin Chunta joins Austin Title with over 20 years of experience in the title industry. Collin is a native
Texan and graduate from the University of Texas at Austin with a degree in Corporate Communications. 

Collin prides himself on warm, professional, and timely communication. His years of experience
provides clients with a depth and breadth of expertise that helps make even the most difficult
transactions seem simple. His closing motto of “no surprises” ensures that all parties to a transaction
feel valued and in the loop.
 
Collin is a resident of Allandale with his two sons, eight-year-old Barrett and three-year-old Brodie, and
their Goldendoodle Toby. They can be found often at Northwest Little League games and Beverly
Sheffield Northwest Park. Collin enjoys staying active and exploring the ever-growing Austin food and
music scene.

HARTLAND PLAZA OFFICE / 1717 W. 6TH STREET, SUITE 102, AUSTIN, TX 78703
 512-329-0777 OFFICE / WWW.AUSTINTITLE.COM

 

COLLIN CHUNTA, AVP/ESCROW OFFICER
Collin.Chunta@austintitle.com/512-823-2470 Direct

 WE’RE EXCITED TO ANNOUNCE 
THE ADDITION OF COLLIN CHUNTA TO OUR HARTLAND PLAZA OFFICE

Welcome to the Team Collin!

https://myrealtyline.com
mailto:https://www.austintitle.com/about/our-team%3Futm_source_platform%3Dfull%2520page%2520print%2520ad%26utm_creative_format%3Drealtyline%26utm_marketing_tactic%3Dnovember%25202022_collinchunta?subject=
mailto:collin.chunta%40austintitle.com?subject=
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Doma Title Thrive for 
Five: Sal Casiano, Roxy 
Cuneo of Q Realty, 
Cesar Casiano of 
Keller Williams Realty 
and Laura Neff

SouthStar Bank 
Real Estate Summit: 
Tommy Holmes and 
Damien Martinez of 

SouthStar Bank

Photo Credit: Austin Board of REALTORS

Women’s Council Bras for a Cause: 
Julie Mikeska, Lori Williams of 
Classic Realty, Kriston Wood of Keller 
Williams Realty and Tammy Marrow

HBA Golf Tournament: Hayden Doggett, Matt 
Podsednik, Stan Juszczak and Mark Albers

https://myrealtyline.com
https://www.doma.com/find-an-office/?utm_source_platform=half%20page%20ad&utm_creative_format=realtyline&utm_marketing_tactic=local%20offices
https://www.doma.com/branches/north-austin/?utm_source_platform=half%20page%20ad&utm_creative_format=%20realtyline&utm_marketing_tactic=parkcrest
mailto: aaron.lee@doma.com
mailto: veda.jablan@doma.com
mailto: lesley.williams@doma.com
mailto: margaret.liebes@doma.com
mailto: kimberly.correa@doma.com
mailto:elizabeth.petter@doma.com
mailto: rudie.davenport@doma.com
mailto: aj.tartt@doma.com
https://www.doma.com/branches/round-rock/?utm_source_platform=half%20page%20ad&utm_creative_format=realtyline&utm_marketing_tactic=round%20rock%20branch
http://doma.com
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With So Many Incentives,  
See Available Homes Today! 
At Brohn, we are always looking for ways to help home shoppers and even 
with the current market trends, our incentives keep fixed interest rates and 
monthly payments surprisingly low. 

Hymeadow – Hays County, TX
Morningstar – Georgetown, TX
Trace – San Marcos, TX
Casetta Ranch – Kyle, TX
Lago Vista – Lago Vista, TX
Balcones – Jarrell, TX

Double Eagle Ranch – Cedar Creek, TX
Oaks at San Gabriel – Georgetown, TX

Harvest Ridge – Elgin, TX
Arrowpoint – Georgetown, TX

New Community at Harvest Ridge in Elgin, TX

New quick move-in homes  
available throughout Greater Austin.

4% Real Estate Agent Bonus Offer available only when your client closes on a home in a participating Brohn 
Homes community pursuant to a contract your client signs and executes on a Brohn homes. The 
agent incentive is only valid on homes that close on or by 12/31/2022. All bonuses will be paid at closing. 
Payments of total commissions and bonuses will only be made to actively licensed Texas brokers. Bonus paid to 
Broker upon client’s successful closing and funding and is based on the original contract price as stated in the 
Purchase Agreement, excluding any Seller incentives, subsequent change orders, re-writes, or upgrades. 

Broker is responsible for all applicable taxes. Since seller reserves the right to modify or discontinue this program at any time without notice, 
please call the applicable sales center in advance to confirm that the program is still in place. Bonus/commission offer not valid for Purchase 
Agreements signed by buyer prior to publication of this advertisement. Commission cannot be used with any other special offers. May not 
be combined with any other broker bonuses or offers. Please see a Brohn Homes Sales Consultant for complete details. Clayton 
Properties Group, Inc. Formerly known and Qualified to do business in Texas as CMH Parks Inc. DBA Brohn Homes reserves the right to make 
changes to pricing, floor plans, specifications, features, dimensions, elevations, and incentives without prior notice. Stated dimensions and 
square footages are approximate and should not be used as representation of the home’s precise or actual size. Copyright © 2022 Clayton 
Properties Group, Inc. Formerly known and Qualified to do business in Texas as CMH Parks Inc. DBA Brohn Homes.

UP TO $100k
Price Reductions at All Communities

For a Limited Only!

4% COMMISSION 
and 7.5% of Purchase Price Back to the Buyers

New Homes $300s - $500s+
BrohnHomesAgents.com  |  512-643-5400

Every closing at Integrity Land Title in Cedar Park, Texas, is accompanied by 
experience, reliability and integrity. Serving the Dallas-Fort Worth and now 
Cedar Park areas, Sherri Berry and the team in the Cedar Park office take 
pride in getting to know their clients and real estate agents to ensure that 
every transaction runs smoothly. Sherri has been a branch manager and 

escrow officer for more than thirty-five years. What does that mean to Sherri? As she explains, 
“Customer service is everything! It is not how many closings you do every year; it is how 
satisfied clients are with the service you provide that will turn into referrals.”

As a title professional, Sherri admits that she spoils each and every one of her real estate 
partners. From inviting them to events, to working late in order to meet a deadline, to 
answering late-night texts, Sherri takes her role and responsibilities seriously in this always-
changing process, knowing that paying attention to the details can make all the difference. 
Sherri believes in the value of weekends with family but understands and appreciates how 
much of the real estate industry and transactions occur during the weekend. She never lets 
her agents down, 
making herself 
available to them 
when they need her in 
a pinch and following 
through on every 
promise. She believes 
Integrity Land Title is 
more than just a title 
company. It’s about 
personal integrity and 
maintaining customer 
service that real estate 
agents, buyers, and 
sellers can rely on.

Integrity Land 
Title, a boutique 
company with empowered and passionate team members, has created this status for itself, 
offering more than just excellent service. The team of Escrow Officers and Administrative 
Staff believe in building community, too. Whether that means joining local organizations like 
the Chamber of Commerce, supporting local events, providing educational opportunities, or 
creating sourcing materials for agents, Integrity Land Title is out there representing the core 
values of the organization, doing everything with integrity! 

Sherri believes that, “In life, being a person of integrity carries a long way, no matter 
what business or industry you are in.” Loyalty, reliability, honesty, and trust are the pillars 
that support superior customer service, and without them the house of cards will simply 
crumble. Sherri and the team at Integrity Land Title have built a reputation for being a loyal 
and trusted partner. They have provided title services to thousands of customers and agents. 
To learn more about Integrity Land Title’s impeccable service, reach out at https://www.
integritylt.com/contact/.

interview by Rachel Arterberry

Integrity Land Title

SHERRI BERRY
Branch Manager /
Escrow Officer

FEATURED
ADVERTISER

“Customer service is 
everything! It is not 
how many closings you 
do every year; it is how 
satisfied clients are with 

the service you provide that 
will turn into referrals.”

https://myrealtyline.com
https://brohnhomes.com/?utm_source_platform=half%20page%20ad&utm_creative_format=realtyline&utm_marketing_tactic=100K%20savings
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[holiday selling continued from front page]

Up to 15K towards closing costs AND 
a move-in package valued at $10k*

7 Homes Available
Feb/March Move-in 

Now Selling!

don’t want to disrupt the festivities by putting their home on the 
market.”

While it’s true that inventory is low this time of the year, 
closings are not.

The past two years, more than 3,600 homes sold in December, 
while, at the same time, inventory held steady at 0.6. But in Feb-
ruary, a period when sellers have more time to prep their homes 
for the market and buyers have more time to see properties, far 
fewer sales have been recorded. Since 2020, between 2,300 to 2,600 
homes sold this time of the year. They tick up again in March — 
between 3,200 to 3,500 closes were recorded over the same period 
— but were still lower than during the holiday maelstrom.

The reason we went through all of that data was just to say, as the 
Christmas season is approaching, now is not the time to slow down. 

Potential buyers in December can be more serious than buy-
ers at other times of the year, says Debbie Vallone-Homeier, 2022 
Four Rivers Board president. “In my experience, a lot of people 
have family or friends visiting, which makes it the perfect time to 
look for property if they’re interested in buying here.” Kennedy 
and Homeier both say this is when they see a lot of grandparents 
and empty nesters who want to move closer to adult children and 
friends that have previously retired in Central Texas.

The majority of sellers do wait to put their homes on the mar-
ket until after the holiday season passes. Like we said earlier, trend 
reports show that inventory is lower in December. But that’s good 
news for clients who are eager to sell property ASAP because this 
time of year, say Kennedy and Homeier, a good amount of people 
are relocating here for their career. If they’re determined to buy 
rather than rent, their circumstances don’t afford them the same 
flexibility that other buyers have.

Of course, families moving to Austin-Round Rock, and even 
Hill Country, could take their time and lease while they shop for 
a new home. According to Kennedy, she finds that clients moving 
from other areas of the country have been willing to lease while 

they get familiar with the area and determine what neighborhoods 
they prefer. On the other hand, the past year or two that option 
has become increasingly less attractive, especially for first-time 
homebuyers. In Austin, the rental market has seen some of the 
steepest increases in the country. Homeier, owner/broker at Val-
lone Real Estate in Blanco, says that in her experience, “Most folks 
want to buy something if possible because rents are outrageous. 
Plus, finding a rental is hard, too.” Not only that, but committing to 
a one-year lease will eat into the money buyers stashed away for a 
down payment.

Kennedy, broker/owner at Classic Realty in Round Rock, says 
that earlier in her career, when she was a single mom, working 
during the holidays was beneficial. “I was hungry and ready all the 
time.” For those just starting their real estate career, she suggests 
taking advantage of the holiday rush. “We can sell just as much 
in November and December compared to other busy times of the 
year,” she says.

To get ready for the holiday season, and to let clients know 
she’ll be in town, Kennedy says she hits her social media platforms. 
“I engage with people, remind them that I’m here and I’ll even sug-
gest making a donation to charity. I tend to go for the soft touch.” 
Even long before the Thanksgiving and Christmas season arrives, 
Kennedy sends handwritten holiday cards to her entire database.

We’d be remiss not to mention that this is a unique year for 
Central Texas REALTORS. Between inflation and higher mort-
gage rates, it’s hard to predict what the market will be like in a 
few weeks. “We’re suffering from whiplash right now,” admits 
Kennedy. If we do have a real-estate slowdown this holiday season, 
Homeier says there are advantages. “It’s the perfect time to figure 
out your game plan and marketing strategy for the upcoming 
year.” She recommends that brokers and agents finalize their 
mailers, pick out functions to attend over the winter and spring 
months, and seriously consider joining professional associations 
and volunteering for committee assignments. These are great ways 
to build-up a promising career in real estate.

AMBA Fall Classic: 
William Medina 

and Dustin Hughey 

Doma Title's Thrive 
for Five: Paul Dolan 
and Pam Buske of 
RE/MAX 1

https://myrealtyline.com
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Fall in love with our service! 
The BNT of Texas escrow teams are dedicated to you. No other title provider 
will work harder, think smarter, or take better care of your customers.

WWW.BNTTEXAS .COM

Monica Middleton Amber Townsley Devona Groneck

Ryan Rogers Monica SaldaÑa

PURCHASE | REFINANCE | COMMERCIAL | HELOC | PRIVATE WEALTH |  REO  

Cedar Park, Texas

https://myrealtyline.com
mailto: megan.sander@fnf.com
https://bnttexas.com/leadership/austin/?utm_source_platform=ad%20creative&utm_creative_format=realtyline&utm_marketing_tactic=austin%20office
https://www.scottfelderhomes.com/communities/austin-area/round-rock/university-heights?utm_source_platform=ad%20creative&utm_creative_format=realtyline&utm_marketing_tactic=university%20heights
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S PE A K TO A C A R E E R CO U N S E LO R
(512)  566 -3113

AUSTIN CAMPUS
13801 RANCH ROAD 620 N
AUSTIN, TX 78717

SENIOR REAL ESTATE 
SPECIALIST
10-HOUR CE ELECTIVE | $219 | Virtual Classroom

• Americans 50+ are the fastest-growing 
market in real estate

• Learn how to counsel senior clients

• Help with relocating, refinancing, or 
selling the family home

• Elective for the ABR & SRS designations

KEY TOPICS:

Featured Designation

NOV 30–DEC 1
WED: 8:30 AM – 4:45 PM
THU: 8:30 AM – 4:45 PM

Add 11 Hours of required CE for $80 
(Legal I, Legal II, and Contract Review)

EYE ON REAL ESTATE:
TRENDS & DISRUPTORS
18-HOUR CE PROGRAM | $119 | Austin Campus

• 5-Hour Eye on Real Estate:  
Trends and Disruptors

• 2-Hour Technology Update

• 8-Hour TREC Legal Update I & II

• 3-Hour Contract Review

WHAT’S INCLUDED:

Upcoming Classroom CE

DEC 1–2
THU: 8:30 AM – 7:30 PM
FRI: 8:30 AM – 5:30 PM

Open to the Public. TREC Provider #0005. Courses: Essential Topics: 3-hour 
Contract Review 40030; Eye on RE: Trends & Disruptors 40466; Legal I 42039; 

Legal II 42040; REPA 41902; Tech Update 42238; SRES 31836.

After joining the Women's Council of REALTORS, Austin Network 
in 2019, Aaron Lee, the incoming president, invited me to take on the 
role of 2020 Secretary (that title is now 1st Vice President). Despite 
my hesitation, he replied, "It's the easiest position on the Board; you'll 
simply be taking notes." We had no idea what 2020 would bring, but 
that year showed me what an invaluable organization this is. A na-
tional network of support and excellent education were introduced to 
me just in time for the pandemic. The 2020 Zoom sessions and classes 
helped me develop into a stronger instructor and leader. As a result, 
my goals have soared!

In 2021, I continued to serve on the Board, with no real hope 
of relief from the pandemic. By the end of the first quarter, each 
member of the board had suffered a tragedy. In an instant, we faced 

the prospect of losing our affiliation with the Network. This affiliation had carried me not only 
through the most challenging time of my career, but had also lifted me higher than I could have 
imagined or anticipated.  

In my first conversation with our District Vice President and the State President, I promised 
to keep the Austin Network intact. That meant finding someone with the experience and con-
tacts to reassemble the Board. By May 2021, I had assumed the role of Austin Network President. 
Honestly, I was unprepared and had a lot to learn, but I was committed to getting things done. 
People were brought into my path at every step. In 2022, the skeleton 2021 Board was expand-
ed into a full executive board with multiple committee chairs and project team leaders! While 
evaluating and strengthening our support systems and partnerships with other real estate 
organizations, such as LGBtQ+ Alliance and Austin Young Real Estate Professionals (AYREP), we 
have experienced consistent growth.   

In watching the people around me develop into amazing leaders and businesspeople has 
been a rewarding experience for me. Twenty months ago, I couldn't have imagined how strong 
this network would be today. These people made it happen. They have recognized leadership 
skills in others and assembled a strong leadership team for 2023. I am extremely proud of the 

Women’s Council of REALTORS®

Changing of the Guard

LORRIE
KENNEDY

2022 PRESIDENT

work that has been accomplished and wish to publicly recognize the individuals and teams who 
have contributed to its success.

Membership Director

It is my pleasure to introduce you to Kyle Taylor, REALTOR at Classic Realty. After becoming 
a member at the end of 2021, he accepted the role of Membership Director for 2022. As a result 
of his efforts, we now have very strong systems for connecting with and providing value to our 
members. Thanks to his persistence and passion, we've doubled our membership this year. 
Today, we are a mega network, with more than 100 members.

Events Director

Towards the end of 2021, Chris Rodriguez, a REALTOR at EXP, approached me with the 
offer to serve as our Events Director. He’s made all our events successful this year and kept us 
on track, even filling in a couple of blanks for us. Without him and his expertise, my vision of 
hosting a PMN class would not have happened. 

Treasurer

Ashley Long, partnership representative at LendFriend, was barely a member when she 
stepped up to serve as our treasurer. She even agreed to be a beta tester for National's new 
finance system. She keeps us and our money on track!

First Vice President

Carissa Chandler, a REALTOR with Austin Summit Group, has served as my Secretary now 
officially the First Vice President. This position is a bit more complex than "just taking notes"... 
she has definitely embraced the position, even organizing our records, while also keeping min-
utes, staying on top of our bylaws, and reporting to the state.

2023 President-elect

This year, Kacey Taylor, REALTOR at All City with the Choose Charlie Team, has been my 
right hand. There have been so many times that she picked up the slack when I didn’t have the 
bandwidth. It has truly been my greatest honor to watch her grow into the leader she is today! 
My wish is that she is blessed with this much support in 2023!

It is my sincere pleasure to extend my deepest gratitude to each of these leaders. This is be-
cause they have contributed to making this year one of growth and treasured memories. Today, 
I am awed by the enthusiasm of the incoming board. The Women's Council of REALTORS, Austin 
Network is entrusted to the most capable and forward-thinking leaders possible.  

https://myrealtyline.com
https://www.championsschool.com/real-estate/tx/ce/?utm_source_platform=ad%20creative&utm_creative_format=realtyline&utm_marketing_tactic=ce%20programs
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#GetStuffed!#GetStuffed!

lacimatx.com
NON-AGE RESTRICTED! ALL AGE GROUPS WELCOME

MODELS OPEN DAILY!

https://myrealtyline.com
https://lacimatx.com/?utm_source_platform=ad%20creative&utm_creative_format=realtyline&utm_marketing_tactic=party%20in%20the%20usa
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https://myrealtyline.com
https://austinrealpros.com/?utm_source_platform=ad%20creative&utm_creative_format=realtyline&utm_marketing_tactic=austin%20real%20pros
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https://myrealtyline.com
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For further details or clarification,
please call us or visit our website.

starpointerealtymanagement .com

LET US
MANAGE
YOUR CENTRAL
TEXAS RENTAL
PROPERTY.

817.894.7877

Clearwater Ranch | Northgate Ranch | Santa Rita Ranch
The Oaks at Highland Village | The Hollows on Lake Travis

AmeriFirst Financial Intro to 
Divorce Real Estate Class: Sandy 
McIlree of AmeriFirst Financial; 
Nicole Feliciano and Michael 
Schwartz, both of Priority 
Settlement Group

Design Trends with Integrity Title and Nikki Watson: 
Shannon Maynard, Sherri Berry, both of Integrity Land Title; 
Nikki Watson and Litza Gonzales of Integrity Land Title

REALTOR Videos at Santa 
Rita Ranch: Gay Puckett 
of JB Goodwin REALTORS

Berkshire Hathaway Quarterly 
Meeting: Jay Warren and Dede 
Jenkins, both of Berkshire 
Hathaway Texas Realty

Berkshire Hathaway Quarterly 
Meeting: Allan Hanson of 
Berkshire Hathaway Texas Realty

Doma Title's Thrive for Five: 
Aaron Lee of Doma Title and 
Kirk Moore of Realty Texas

https://myrealtyline.com
file:https://www.starpointerealtymanagement.com/central-texas-property-management%3Futm_source_platform%3Dad%2520creative%26utm_creative_format%3Drealtyline%26utm_marketing_tactic%3Dguarantees
https://www.giddenshomes.com/?utm_source_platform=ad%20creative&utm_creative_format=realtyline&utm_marketing_tactic=build%20on%20your%20lot
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For more information contact:

Tim McFadden

(512) 736-8580
plumcreekhomes@homesbyavi.com

Sales Consultant

www.homesbyavi.com *Contact Sales Representative for requirements and details. Photo of model building. Possession subject to availability. Prices are subject to change without notice. Effective March 5, 2022

AVAILABLE ADDRESS PLAN ELEV. STORY SQ. FT. BED/BATH PRICE

Dec/Jan 111-A Pinnacle Lane Live Oak -  B 2 1524 3 Bed / 2.5 Bath $377,308

Dec/Jan 111-B Pinnacle Lane Live Oak -  B 2 1524 3 Bed / 2.5 Bath $377,308

Late 2022 123-B Pinnacle Lane Live Oak -  B 2 1524 3 Bed / 2.5 Bath $376,308

Dec/Jan 123-A Pinnacle Lane Live Oak -  B 2 1524 3 Bed / 2.5 Bath $377,308

Dec/Jan 113-A Pinnacle Lane Barton A 2 1594 3 Bed / 2.5 Bath $386,808

Dec/Jan 113-B Pinnacle Lane Barton A 2 1594 3 Bed / 2.5 Bath $386,808

Dec/Jan 117-A Pinnacle Lane Live Oak A 2 1524 3 Bed / 2.5 Bath $377,308

Dec/Jan 117-B Pinnacle Lane Live Oak A 2 1524 3 Bed / 2.5 Bath $377,308

Dec/Jan 135-A Pinnacle Lane Live Oak B 2 1524 3 Bed / 2.5 Bath $377,308

Dec/Jan 135-B Pinnacle Lane Live Oak B 2 1524 3 Bed / 2.5 Bath $377,308

Spring 2023 115-A Pinnacle Lane Negley A 2 1460 3 Bed / 2.5 Bath TBD

Spring 2023 115-B Pinnacle Lane Negley A 2 1460 3 Bed / 2.5 Bath TBD

Nov 201 Pinnacle Lane Canyon A 2 1921 4 Bed / 3 Bath $440,725

Nov 203 Pinnacle Lane Mueller  B 1 1570 3 Bed / 2 Bath $405,808

Nov 211 Pinnacle Lane L ady Bird A 2 2018 3 Bed / 2.5 Bath $462,500

Dec/Jan 213 Pinnacle Lane Canyon A 2 1921 4 Bed / 3 Bath $440,725

Dec/Jan 217 Pinnacle Lane L ady Bird B 2 2018 3 Bed / 2.5 Bath $462,500

Dec/Jan 219 Pinnacle Lane Canyon B 2 1921 4 Bed / 3 Bath $440,725

Dec/Jan 221 Pinnacle Lane L ady Bird A 2 2018 3 Bed / 2.5 Bath $462,500

Spring 2023 121 Pinnacle Lane L ady Bird A 2 2018 3 Bed / 2.5 Bath $462,500

Spring 2023 205 Pinnacle Lane L ady Bird A 2 2018 3 Bed / 2.5 Bath $462,500

For a 5 minute loan approval contact:

Arien Bowersock

(512) 699-8306
arien@thehomeloanexpert.com

The Home Loan Expert

$6500 YOUR WAY$6500 YOUR WAY

DUPLEX

When your client uses our preferred lender they’ll recieve
$6500 towards closing costs or purchase price.

Home sale must close by November 30, 2022. Cannot be combined with any other offer or incentive, with the exception of the Hero Loan. Homes by Avi reserves the right to change or cancel the offer without notice.

SOLD

SINGLE-FAMILY

SOLDSOLD

https://myrealtyline.com
https://www.homesbyavi.com/austin?utm_source_platform=ad%20creative&utm_creative_format=realtyline&utm_marketing_tactic=6500%20preferred%20lenderhttp://
mailto:plumcreekhomes@homesbyavi.com
mailto:arien@thehomeloanexpert.com


2020 NOVEMBER 20, 2022 - DECEMBER 19, 2022 | REALTYLINE.US

SouthStone Block Party: Hannah 
Burton, Morgan Cumby, Bryan Cumby, 
Jeff Nash and Melissa Brown, all of The 

Cumby Group 

AMBA Fall Classic: Xavier Benites 
and Mark Rutledge

AYREP Charity Bash: AYREP Board of Directors

2023 Design Trends with Nikki Watson: Cathy Bade, 
Kathryn McCurry, Laura Harrington, all of Stewart 
Title; Nikki Watson; Kimberly McGarry and LeAnn 
Fitch, both of Stewart Title

https://myrealtyline.com
https://hollowslaketravis.com/?utm_source_platform=ad%20creative&utm_creative_format=realtyline&utm_marketing_tactic=premier%20builders
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https://myrealtyline.com
https://independencetitle.com/austin/?utm_source_platform=ad%20creative&utm_creative_format=realtyline&utm_marketing_tactic=live%20the%20dream


2222 NOVEMBER 20, 2022 - DECEMBER 19, 2022 | REALTYLINE.US

HBA Golf Tournament: Mike 
Watson, Colin Durrett and Steven 

Tennis

AYREP Business Strategy Class: Emily 
Bibby of Spyglass Realty, Rob Stein of 
eXp Realty and Ian Grimes of Douglas 
Elliman Real Estate 

Berkshire Hathaway Quarterly Meeting: 
The Berkshire Hathaway Team

SouthStar Bank Real 
Estate Summit: Mark 

Kelly, Jim Trungale 
and Shirley Sears, all 

of SouthStar Bank

WCREALTORS Luxury Bus Tour at The 
Hollows: Ann Wild and Shari Rickert, 

both of Keller Williams Realty and Greg 
Weeks of Giddens Homes

This course will dive into divorce real estate,
taxes and bankruptcy, why you should
specialize in divorce real estate,
and teach you how to leverage
the power of C.L.U.E.

3 HR CE Elective
Course #32311

DIVORCE REAL ESTATEIntroduction to

Source:

ⓒ

 and ™ 2007-Present DivorceThisHouse.com. All Rights Reserved.

For more additional
information, contact

Ashley Hibbetts by text
at (512) 663-4952

SEATS
ONLY50

WHERE:
Independence Title
101 E. Old Settlers Blvd
Suite 110

RANDALL GOLTZMAN
Loan Officer

WHEN:
Wednesday,
December 14
10 to 1 p.m.

Presents

WCREALTORS Luxury Bus Tour 
at The Hollows: Tom Britton

https://myrealtyline.com


2323NOVEMBER 20, 2022 - DECEMBER 19, 2022 | REALTYLINE.US

No other Austin title company 
has been awarded this honor 

every year for the last six years.

2022

thank youthank you  
To Our Amazing Staff,

Who Voted For Us To Be A 

Top Workplace In

Follow TNT On Social Media: 
@texasnationaltitle

To learn more about how to 
work with or close with us, visit: 

www.TexasNationalTitle.com

202120202017 20192018 2022

https://myrealtyline.com
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Berkshire Hathaway
HomeServices Texas Realty

  “In any operation, join up with the best – you will gain from the
strengths from those around you.” - Warren Buffett, CHAIRMAN,

AND CEO, BERKSHIRE HATHAWAY INC.
 

https://myrealtyline.com
https://www.bhhstxrealty.com/why-our-agents-are-joining-us.php?utm_source_platform=ad%20creative&utm_creative_format=realtyline&utm_marketing_tactic=join%20our%20team
mailto: daniel.hain@bhhstxrealty.com

